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November Vehicle Output 
Estimated as Near 62,000; 
20 Per Cent. Over October 


Vol. 14. No. 1867 


Figure, However, Falls Short of Earlier Estimates 
And Fails to Exceed Mark for 
Same Month in 1931 


Detroit, Nov. 30.—Fairly accurate estimates of No- 
vember production for the motor vehicle manufacturing in- 


dustry indicate a total of approximately 62,000 units for the} 


month’s effort. This compares with 51,857, the official 
revised figure for October, 1932, and with 70,114 for No- 
vember, 1931. ¢ a 


the total that had been expected. 500 PARTS FIRMS 
| TO TAKE PART IN 


This condition was caused by delay 
in getting into volume production 
by certain companies, which were 
held up for various causes. Some | 
factories which had expected to be 
in production by the middle of the! 

month remained idle, except for ac-| Detroit, Nov. 30.—Representatives 
tivity in a few departments, the | of about 500 concerns which manu- 


entire month. As far as production | facture and sell, at wholesale, parts, | 


went they were out of the picture. | tools and service equipment which 
It had been anticipated that No- |help to keep the twenty-six million 
vember production would surpass | motor vehicles in the United States 
that of the same month last year, in good running condition, are arriv- 
a condition that has not happened |ing in town today for the annual 
in long time. However, our esti- | convention of the National Parts 
mates now indicate that this goal | Association. 
was not attained. | The association's two-day session 
From this vantage point it seems | opens Friday morning at the Book- 
almost certain that vehicle produc- | Cadillac, Mayor Frank Murphy is 
tion in December will show an in-|scheduled to extend the Motor 
crease over that of the same month | City’s welcome. 


a 


Inquiry among the manufacturer | 


(Continued on Page 2) 


COMMERCIAL CREDIT 


and wholesaler delegates indicates 
that the automotive service business 
is one which has held up unusually 
well during the past three years, the 


N.S. P. A. MEETING 


VOICE SEES OUTLOOK 
FOR 1933 HOPEFUL. 


! 


New York, Nov. 30.—It’s time for | 
the automobile industry to write its 
ticket for 1933, says the current is- | 
sue of Automotive Observations pub- | 
lished by the Commercial. Credit | 
Company, a high authority in| 
the field of automobile financing. 

The publication states that next | 
January's national shows will be the | 
most. impressive in the history of | 


consensus being that on the average 
its sales are off only ahout 30 per | 
cent. as compared with many other | 
businesses which have shown much 


| greater decrease. 


N. S. | 


Following tie close of the 
| 


(Contnued on Page 2) 


CHRYSLER SAYS TIME | 


FOR WAITING IS PAST 


as | 


New York, Nov. 30.—In a nation- 


Pte e | 


NEW YORK, THURSDAY, DECEMBER 1, 1932 


or Every Branch of the Industry 


tive Daily News 


5 CENTS. $12 Per Year. 


Dodge 6 on 111% In. Wheel Base 
To Offer Low Base Price of $595 


PENNSYLVANIA HITS 
10,000 TO 25,000 


~ TRUCK OPERATORS 


Philadelphia, Nov. 30.—Between 
10,000 and 25,000 truckers are af- 
fected by the new regulations gov- 
erning motor freight service in 
Pennsylvania, effective January 1 
and just made public. 
erty by common carrier trucks in 
this state. 


Four classes of certificates of pub- | 


lic convenience are provided in the 
regulations, as follows: 
portation over definite routes or be- 
tween fixed terminals. (2) Trans- 


designated area. (3) Transportation 
from a town to other points in the 
state upon call. (4) Transportation 
on special certificates. 

The regulations require all truck- 
ers to report all accidents result- 
ing in injury to, or death of per- 
sons, Or damage to property. Each 
truck must carry public liability in- 
surance in the amount of $5,000 for 
injury to one person, and $10,000 for 
injuries arising from one accident. 
Property damage insurance in the 
amount of $10,000 and cargo insur- 
ance in the amount of $500 also must 
be carried. No truck may be oper- 





(Continued on Page 9) 


GRAHAM REPORTS 
IMPROVED EXPORTS 


Detroit, Nov. 30.—Continued im- 
provement in export trade, following 
closely the introduction of Graham 
streamlined models overseas, is re- 
ported by the Graham-Paige Motors 


Corporation... In many important ex- | 
port markets the improved Graham | 


models were not shown until mid- 
year. 


the industry. and will surely whet | ally distributed advertisement Wal-| was quickly reflected in increased 


orders, with the result that Graham, 


The order | 
applies to all transportation of prop- 


(1) Trans- | 


portation between points within a/| 


Vv 








Their immediate acceptance | 


the public’s appetite for the new | ter Pp. Chrysler today talked to the | 


1933 lines. |more than 7,000 dealers handling 
“Millions of people want new cars| the Plymouth car. Mr. Chrysler 
and enough millions actually need | tilled his talk: “Let’s all go ahead, 


them to provide one of the greatest | 
markets we have thus far seen, if | 
somehow all of them could be in- | 


the time for waiting is past.” He 
said in part: 
“You and everybody else are in-| 


which stood in fifteenth place 
April, climbed to ninth place in Au- 
gust, seventh in September and fifth 


New Line Will Be Composed of Five Body Types, 
All Priced Under $700; Sales of 
Current Model Hold Firm 


Detroit, Nov. 30.—Dodge Brothers Corporation, having 
concluded dealer previews in thirty-one key cities, announced 
its 1933 line with a new low base price of $595 for the six- 
cylinder car, with a wheel base of 11114 inches. 

--® The Dodge line will comprise five 
body models, as follows: Business 


| coupe, $595; coupe with rumble seat, 

NEW DODGE PRICES | $640; salon brougham, $660; five 

| passenger sedan, $670, and convert- 

, . “i . |ible coupe, $695. These prices rep- 

Detroit, Nov. 30.—Prices an- || resent cuts under the 1932 bevels 
engl ge Fae _— a Six, |ranging from 20 to 25 per cent. 

a ees wheel base model, are | Previews of the car shows many 

: : - improvements. The floating power 

Business coupe $595 beam develops 75 horsepower. The 

Coupe (rumble seat) | transmission offers silent operation 

Salon brougham ....... }in all speeds. An automatic clutch 

Five-passenger sedan lof interesting design is employed. 

Convertible coupe | Airwheel tires, previously an- 

}nounced, are used. 
Complete technical description of 


| 
NEW NASH EIGHT joes Row ae = yee A 
g issue o utomotiv 
PRICED AT $840, of pending new models 


Daily News. 
In spite 
|}business continues on the pick-up 
Chicago, Nov. 30.—Nash Motors |for Dodge dealers, according to a 
Company will establish a factory | statement given out by A. vanDer- 
price of $840 on the 4-door sedan of | Zee, general sales manager of Dodge 
its lowest-priced eight cylinder line, | Brothers Corporation 

a reduction of $175 from the low-| Passenger car and truck sales by 
est-priced 8-cylinder sedan in the | Dodge dealers, for which steady 
1932 line. The company has begun | zains have been reported for several 
shipments on its now eights at a/| weeks past, registered another for- 
rate somewhat in excess of previous | midable increase for the week end- 


. 660 


. 695 


as 


expectations. 

The new Nash line of sixes, wrich 
will establish a new low base price 
for the company's products, are now 


}in production and shipments to dis- 


tributors will start within the next 


|} few weeks. 


-ROCKNE TO DOUBLE 


OUTPUT IN 1933 


Detroit, Nov. 30.—An ambitious 
program for 1933 has been an- 
nounced by the Rockne Motors Cor- 


|} ed November 19. During that period 
sales of Dodge passenger cars gained 
| by 27.1 per cent. over the previous 
|week’s record; Plymouth passenger 
|car sales by Dodge dealers more 
| than doubled, the exact rise amount- 
ling to 113.6 per cent., making a 
|}combined passenger car gain of 
69.9 per cent. 

Dodge truck sales during the week 
climbed 22.7 per cent. This gives a 
'grand total increase in the number 
of vehicles (Dodge and Plymouth 
'cars and Dodge trucks) sold by 
| Dodge dealers of 61.9 per cent, 


poration following a preview of | PHILADELPHIA A. S. A. 
new models, which will not be an- | SETS MEETING RECORD 


nounced until December 11. Ac- 


in October, in the standing of Amer- | cording to officials of the company | 


|}ican exports (all makes included). 
Among sixteen makes of cars in| ¢alls for 44,000 units, approximately | 


the 


duced to buy,” the publication says | terested in making business better | the $850 to $1,200 price class, Gra-|double the production during the 


in part | 

“Election over, Congress about to | 
reassemble, financial conditions ap- 
parently stable, employment better | 
than it was six months ago, and 


(Contnued on Page 2) 
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BALTIMORE DEALERS 
RE-ELECT BISHOP 


Baltimore, Md., Nov. i naa | 
bers of the Baltimore Automobile 
Trade Association have re-elected 
A. H. Bishop as president of the 
organization, William P. Norfolk | 
and C. H. Reeves also were re-elect- | 
ed vice-president and_ treasurer, 
respectively. Joseph R. Manuel and | 
Robert Fleigh have been elected to | 
fill vacancies on the board of direc- 
tors, which is composed of Mr. | 
Bishop, E. T. Backus, Walter F.| 
Kneip, Mr. Norfolk, Mr. Reeves and | 
Thomas W. Wilson, Jr. 

The annual banquet and meeting 
of the organization was held here 
last week with George M. Graham, 


(Continued on Page 2) 


; . Tight now! 
new Piymouth Six two weeks ago | 
with remarkable success. | 

“Our Plymouth factory is running | 


(Continued on Page 11) 





with 40 per cent. of the total, as 


| compared with 10.3 per cent. for the 


first ten months of the year. 


(Continued on Page 9) 


We introduced a/ ham stood first in October exports, | current year. 


While no details are available as 
yet regarding the new line, it is 
announced that the 1933 offering 
(Continued on Page 9) 


Sistine Dia iia Mass. Dadeo Six. 


THIS IS THE NEW DODGE SIX COUPE, one of five attractive models of the new line to be seen in local 


showroom previews, beginning December 8. 


at $595 


In the list prices just released by the factory, this type figures 


production schedule next year | 


Nov. 30.—The big- 
| gest meeting in the history of the 
| Automotive Service Association of 
| Philadelphia, from the point of at- 
|tendance, was held Monday evening, 
|when 215 members and guests were 
| present in the quarters of the Phila- 
|delphia Automobile Trade Associa- 
tion when the business session be- 
gan. Previously, 158 had sat down 
to the turkey dinner. J. E. Nidecker, 
president of the association, con- 
ducted the program. The big turn- 
out of members came as the result 
of announcement that they would 
be told “How, When, Why and What 
to Sell as Service,” and the contract 
was filled in every resepct. 

The speakers were Professor Her- 
bert W. Hess, head of the mer- 
chandising department of the 
Wharton School of Finance and 
Commerce of the University of 
Pennsylvania, whose topic was 
“How to Merchandise to the 1933 
Motorist,” and Capt. D. Risley, 
Jr., for years a prominent member 
of the association and now of the 
Sharler Company, Milwaukee, Wis., 
who repeated his talk on “All Valves 
Are Sticky Valves,” previously made 
before the Chicago convention of the 


| . Philadelphia, 


(Continued on Page 11) 
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INLAND STATIONS 
AID TO TRUCKERS 


New York, Nov. 30.—Reduction of 
operating expenses through intensive 
use of the union inland freight sta- 
tion was recommended to the mem- 
bers of the Merchant Truckmen’s 
Bureau of New York last night, in 
Cavanagh's Restaurant, by William 
H. Connell, traffic manager of the 
Port of New York Authority. 

He cited the experience of some 
of the trucking concerns in being 
enabled to dispense with part of 
their trucks through the saving in 
time on pick-ups at the union sta- 
tion, as compared with the former 
plan of picking up freight at the 
various railroad piers. 

“Some members of your bureau,” 
he said, “have found it possible to 
reduce operating expeases by using 
the terminal to such an extent as 
to justify the creation of lower 
trucking rates to and from the union 
station, as compared with the rate 
to individual piers. A community 
of interest exists between shippers, 
truckmen and rail carriers in con- 
nection with the receipt and delivery 
of 1. c. 1. freight shipments. 

“The Port Authority created 
union inland freight station by 
operation of the railroads for the 
use of all three factors in the 
through transportation of this class 
of traffic. It is hoped that the truck- 
men wil! do their part by extending 
to their emplovers and to the rail- 
roads, as well as to the Port Au- 
thority, the fullest co-operation in 
our efforts to secure a more inten- 
sive use of the terminal. Only by 
such co-operation can the maximum 
efficiency in trucking operations be 
secured.” 


COMMERCIAL CREDIT 
VOICE SEES OUTLOOK 
FOR 1933 HOPEFUL 


(Continued from Page 1) 
sight as 





the 
co- 


nothing as dangerous in 


| 


many of the crises we have passed | 


three years 
its 


through in the past 
Business in most lines has held 
own for several months and in some 
lines is definitely better. Every in- 
dicator seems to show that the low 
of the present depression occurred 
nearly six months ago.” 


“Nineteen hundred and _thirty- 
three,” the Observations say in an- 
other part, “apparently has possi- 
bilities for every industry, more 


hopeful than those of any year since 
1929. Not that we can reasonably 
expect to equal the 1930 sales record, 
but that we can reasonably expect 
to progress, whereas in every year 
since 1929 we have slipped bach 
ward. Whether or not we shall 
progress, and, if so, how much. de- 
pends entirely on how much steam 
we put into our Sales drive 

“We're on the eve of something 
unpredictable, and what it will be 
will depend almost exclusively on 
what we do about it. With enough 
more fight we can perhaps make 
1933 a big improvement. If adverse 
trends set in, our fighting will limit 
their damage. Boln for offense and 
defense we must prepare to fight 
with more intelligenc>, resourceful- 
ness and courage than the industry 
has ever shown before.” 


BALTIMORE DEALERS 
RE-ELECT BISHOP 


(Continued from Page 1) 


vice-president of Rockne Motors, as 
the principal speaker. 

“The surest way to lick hard 
times is for every one to rededicate 
himself to a new appreciation of the 
jok before him,” Mr. Graham said 
in his address. 

“Business men need a new kind 
of energy ii tackling the daily job. 
lt is not enough to expect sales by 
ordinary methods. We must be- 
come pioneers again. The so-called 
“golden age,’ that period of easy 
money that ended in 1928, will not 
Jogically come again for twenty 
years. The dealer today must break 
new ground. 

“The market for cars today 
from the great middle class of peo- 
ple. They are the ones who have 
money.” 





politan 
is | 





| Steinhardt are the other 
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SILVEY IN NEW POST 


Newark, N. J., Nov. 30.—Charles | 
Silvey, who has been closely associ- 
ated with the automotive industry 
on the West Coast for the greater 
part of his business life, has been 
appointed manager of the Pacific 
Coast division of the Tung-Sol Lamp 
Works, Inc. 

Mr. Silvey has been with the} 
Tung-Sol Lamp Works, Inc., for the 
past several months in a selling ca- 
pacity, 


FINANCIAL NEWS 


SUN OIL 
New York, Nov. 30.—The New 
York Stock Exchange has authorized 
the Sun Oil Company to list 46,343 
additional no-par shares upon notice 
of issuance. The Chicago & Alton 
Railway Company first lien fifty- 
year 3', per cent bonds. due July 
1, 1950. have been siricken from the 

list as of December 1. 


WHITE MOTORS 

Cleveland, Nov. 30.—Stockholders 
of the White Motor Securities Cor- 
poration will be asked at the meet- 
ing to be held December 8 to ratify 
the plans to dissolve the corporation 
and redeem its preferred stock. An- 
nouncements state that the plan 
calls for the redemption of the $2,- 
500,000 of preferred stock at 105 and 
accrued dividends. 

The White Motor Securities Cor- 
poration has financed time pay- 
ment sales of the White Motor Co., 
recently acquired by the Studebaker 
Corporation, since 1924. 

The Commercial Investment Trust, 
Inc., under a contract dated No- 
vember 28, is to purchase substan- 
tially all of the assets of the White | 
Motor Securities Corporation, ex- 
clusive of good will and cash, ac- 
cording to the proposal to be placed 
before the stockholders at the meet- 
ing for ratification. 


KELSEY-HAYES 


Detroit, Nov. 30.—A committee to 
safeguard the interests of preferred | 
stockholders of the Kelsey-Hayes 
Wheel Corporation has been formed 
under the chairmanship of H. Gard- 
ner Jackson, former president of the | 
Wire Wheel Corporation of America, 
and is calling for deposits, under the | 
reorganization plan, with the Chase 
National Bank as depository. Phil- | 
ip L. Morrison and Laurence A. 
members 
of the committee. Charles H. Itz] 
of 20 Broad Street, is secretary. 


PLYMOUTH OIL 

New York, Nov. 30.—Plymouth Oil 
reports for ten months to October | 
31 net income of $1,574,978 after de- | 
preciation, depletion and Federal | 
taxes, equal to $1.50 a share on} 
1,050,000 shares of capital stock. For |} 
the ten months ended October 31.,! 
1931, profit was $518,310 after de- 
preciation and depletion, but before 
Federal] taxes, October net income 
Was $199,492 after depreciation, de- | 
pletion and Federal taxes. 


BRIGGS-STRATTON 
Detroit, Nov. 30.—Briggs & Strat- 
ton Corporation has declared the 
regular quarterly dividend of 25 
cents, payable January 2 to record 
of December 21. 


FAILURES 

New York, Nov, 30.—After several 
months of very excellent behavior, | 
the failures index of Bradstreet’s | 
Weekly has reversed itself in a some- | 
what disquieting manner. For the 
week ended November 24 it jumped 
to 111.6 per cent. of the 1928-30 
average from its depression low of | 
84.8 recorded a week earlier. 


GAS PRICES 
New York, Nov. 30.—Reductions in 
tank wagon and _ service station | 
prices of gasoline ranging from 1 
cent to 46-10 cents a gallon have} 
been made in various districts of the 
Pacific Coast marketing territory, | 
it was learned yesterday. Price cut- | 
ting first made its appearance on a 
large scale following Thanksgiving | 
Day, Washington and Oregon being | 
the principal states affected. 


FIRESTONE ON AIR | 

New York, Nov. 30.—Lawrence | 
Tibbett and Richard Crooks, leading 
baritone and tenor of the Metro- 
Opera, will be featured in 
the “Voice of Firestone” series be- 
ginning Monday. December 5, at 
8.30 p. m., over the N. B. C. (WEAF) 


| network, 


| to 
there and a recent customs agree- | 


| dealers with 


| ber. 


| 
WITH TUNG-SOL LAMP FRENCH EXPORTS 


OF CARS DECLINE 


Paris, Nov. 30.—A decline of 35 
per cent. in value as compared with 


| 1931 is shown by exports of French 


ears, trucks and chassis during the 
first nine months of this year, In 


number the decrease amounts to 29 | 


per cent. North African colonies 
alone account for almost half. the 


cars and trucks soeld abroad, or 
6,885, while Belgium took 1,361, 
Spain 1,139 and Switzerland 1,096. 


| Spain constitutes the sole exception 


in showing an increase in purchases 
of French automobiles, owing both 
more stable political conditions 


ment. 


Imports are down by 46 per cent. | 
in value, the number amounting to} 
only 1,252 (cars, trucks and chassis), | 


but the decline is less severe for 
spare parts and bodies, being 25 per 
cent. in weight and 23 per cent. in 
value. Of the cars and trucks com- 
plete, 317 came direct from the 


United States, while the majority of ! 


those imported from Belgium, 337, 
were also of American origin. Ger- 
many sent 215 amd Italy 112. 

Agents for higher priced Ameri- 
can cars are faring badly in France; 
in certain cases they failed to book 
a single order at the automobile 
salon. The second-hand American 
cars of this category are also prov- 
ing a drug in the market, owing to 
high consumption of gasoline and 
high taxation. 


500 PARTS FIRMS 
TO TAKE PART IN 
N. S. P. A. MEETING 


(Continued from Page 1) 


P. A. convention on Saturday night, 
the delegates will remain in 
for the Jomt Trade Show of the 
National Parts Association and the 
Motor and Equipment Manufactur- 


ers Association opening in Conven- | 


tion Hall on Monday, December 5, 

to close on Saturday, December 10. 
A total attendance of 10,000 to 

12,000 is expected during the week. 


NOVEMBER OUTPUT 
SEEN AS 62,00 


(Continued from Page 1) 


last year, when the total output was 
123.973. The mere sampling needs 
of the dealer organization, which 
have not yet been met by any com- 
pany, seem to assure a gain. So 
many companies have been delayed 
in their task of supplying their 
new models that we 
may look for very satisfactory ac- 
tivity in production during Decem- 
Incidentally, December is going 
to be notable for the number of 
announcements of new models which 
will be made, with Buick leading 
the way on Saturday, December 3. 


CRUDE OIL OUTPUT — 
AND IMPORTS DROP 


New York, Nov. 30.—The Amer- 
ican Petroleum Institute estimates 
that the daily average gross crude 
oil production for the week ended 
November 26, 1932, was 2,099,250 
barrels. 
four weeks 
averaged 2,112,100 barrels. 


ended November 


Imports of petroleum at principal 
United States ports (crude and re- | 


fined oils) for the week ended No- 
vember 26 totaled 654,000 barrels, a 


| daily average of 93,429 barrels, com- 
| pared with a daily average of 106,571 


barrels for the week ended Novem- 


| ber 19, and 106,036 barrels daily for 


the four weeks ended November 26. 


JOBBER GROUPS 
Richmond, Va., Nov. 30 (UTPS).— 
Fifty-one oil jobbers of Virginia, at 
a meeting held at the John Mar- 
shal] Hotel, organized the Virginia 
Oil Jobbers’ Association, Independ- 
ent, 


CANADIAN OUTPUT 
Montreal, Nov. 30.—Production of 
motor vehicles in Canada at 2,923 
units in October marked an im- 
provement of 25 per cent. over the 
total of 2,342 cars made in the pre- 
vious month, amd was more than 


double the corresponding total of 
1,440 cars reported for October a 
year ago. 


town | 


Daily production for the} 
26) 
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Rockne Commercials 
* * * 
A Sales Record 
° 


Curt Le Wald 


“Fifty-Centers” 


7 * * 


Cleanliness Is Next 


* 7 * 


Chris Sinsabaugh—Detroit Editor 





EFORE George Graham hit the trail for the chain of 

dealers’ meetings, the first of which was held in Pitts- 
burgh vesterday, he assembled the Paul Prys for a preview 
of the new Rockne line, and we heard the talk as to the 1933 
models, just as the vice-president of this lively Studebaker 
_unit will give to his retailers. We also Peeping Tommed 
the line, and it was the unanimous verdict that, as was to 
be expected, Rockne hasn't overlooked a bet. 

a * * 

THERE’S ONLY ONE EXCEPTION to the s-s-sush 
edict as to what Rockne has for next year. The commentator 
cannot tell you anything about the passenger cars, but, 
through a special dispensation, he can inform his customers 
jthat Rockne is branching out with a commercial job, a 
| paneled body creation which is so far different than any- 
thing he has previewed that it arouses him to enthusiasm. 
It has “it” in the way of beauty of design, and who would 
‘look for that in a commercial job? 

If your grocer or florist or haberdasher delivers your 
orders in a Rockne, you ought to swell up with pride because 
|of the effect it will have on your neighbors. But it ought to 
' be good, for it has been designed by none other than Count 
Alexis Saknoffsky, who up to now has given his whole atten- 
| tion to creating passenger car bodies designed to meet the 
|most critical taste. 


* n” * 


BUT THERE ARE SO MANY restrictions placed on 
| the commentator’s talking about details of the new Rockne 
| that he now switches to the talk George Graham gave us 
| newspaper folk, in which he reviewed the first year of this 
baby of the automobile industry. 

Despite the handicap of a depression year, Rockne 
finishes its twelve-month period with an indicated produc- 
tion of 22,000, declared by Graham to represent the highest 
| percentage of sales for the first year of a new car since the 
debut of the original Dodge. A year ago Rockne had but 
500 dealers; today it has 1,800. Only a vear old now, Rockne 
dealers have been handicapped by not having “repeat” 
orders enjoved by older companies—satisfied customers 
reordering. But in 1933 it is going to be different. A back- 
log has been built up, and Graham is expecting to double 

|the volume of business before 1934 looms up. 
- * *” 
Curt Le Wald went through the University of Illinois 
and the Kent School of Law with the idea of becoming a 
lawyer. His father was one of 
the most prominent attorneys 
But Curt really 





in Chicago. 
wanted to be a journalist—a 
newspaper man, if you don’t 


want to be insulting—but be- 
fore he could become a writer 


he started selling classified 
advertising for the Chicage 
Tribune, one of my alma 
maters, 


That switched him to adver- 
tising, and so from the Trib 
he first joined up with the 
Walgreen chain of drug stores 
as a package stylist or de- 
signer, which, after all, is ad- 
vertising. ‘Then from there to 
the Chicago branch of Camp- 
bell-Ewald, following which he 
was transferred to the Detroit 
office and given the job of 





CURT LE WALD 
‘handling used car advertising for local Buick and Pontiac 


dealers. So well did he do the work that the Buick company 
|itself turned him loose on its national used car campaign. 

And then, voila! He started to climb. Campbell-Ewald 
made him Buick account executive two years ago. The 
announcement Monday that Curt Le Wald is now advertising 
manager of the Buick Motor Company proves the old adage, 
' “It’s a long lane that bas no turning.” 

ae * + 

AS A PHILOSOPHER and a creator of epigrams, Roy 
Faulkner, vice-president in charge of sales of Pierce-Arrow, 
‘eee with age, like old wine. For example, a master- 
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sion of the industry. 


let us get it ready for publication. 


you commissions. 


Dealers read this page. Give 





SUGGESTION WEEK BUILDS 
BUSINESS FOR THIS DEALER 


By B.C. REBER 





This department is devoted to the interests of the retail sales divi- | 
Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


it wants you to pass on | 


Your achievement or your mistake | 


may help another salesman to make sales or avoid errors that cost || 


us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 








An annual suggestion week wherein members of the 


sales staff, service department and office personnel combine | 
in suggesting to motor car owners with whom they are) 
acquainted that they bring in their car for an annual free) 
checking, have the oil changed to a winter density and have) 
mechanical units, is a feature! 


a thorough inspection of the 


of the ‘Milam Chevrolet Company of San Antonio, Tex., 


which has stimulated business, 


> 


more satisfied owners. 


This plan is not one which is in! 


the experimental stage nor is it a 
dream child of one of the staff. It 
is a plan which has been in effect 
for the past five years and which 
has grown in popularity with each 
succeeding year. The plan, its pro- 
motion and the results are related 
by W. B. McMillan, service superin- 
tendent for this firm. 

“Our annual ‘Suggestion Week’ 
has become a feature which is not 
only popular in the shops but 
which has stimulated keen interest 
among motorists,” Mr. McMillan 
explained. “It is a little feature 
which has proven unusually success- 
ful in building up our service de- 
partment business and which has 
brought the sales department in 
contact with more motor car own- 
ers, many of whom have become 
Chevrolet owners through this plan. 

“Every year when cold weather 
starts in we feature our annual 
‘Suggestion Week.’ The purpose of 
this week is to remind motor 
owners that it 
bring in their cars and have them 


checked, adjusted and pepped up 
for winter travel. After being 
driven through the hot summer 


months there will be numerous little 
adjustments which will be required. 
The oil will need changing from that 
which has been used through the 
summer to one of another density. 
The carburetor will need adjusting. 
The spark plugs will need cleaning, 
the timer checked and numerous 
little changes made to make the car 
serviceable for the winter driving. 

“We make a thorough inspection 
of the car and make suggestions of 
what is needed to put it in shape. 
There is no charge for this inspec- 
tion. Every part of the car is gone 
over and a complete report is given 
to the owner, pointing out any me- 
chanical defects, making any recom- 
mendations for adjustments, etc., 
and making an estimate of « ‘iat the 
work will cost. 

“We have found that this inspec- 
tion service is welcomed by hun- 
dreds of motorists who have realized 
that they should have this work 
done, but have been putting it off. 


It is this putting it off that accounts | 


for all the major mechanical jobs, 
for many of them can be stopped in 
the initial stage if a regular inspec- 
tion is had. 

“A concrete illustration 
brings out this point. The other day 
a man brought in his car for an in- 


spection. We went over it and found | 


that one of the rear wheel bearings 
needed replacing. He ordered the 
work done, and the bearing was re- 
placed at a cost of approximately 
fourteen dollars. Had this work 


been put off for as much as three | 


weeks longer, however, it would have 
required some axle work, and the 
costs would have been around foriy- 
five dollars rather than fourteer 
“It is this periodical inspection, 
which we have promoted before our 
patrons, that has increased our 
small jobs by 100 per cent., and has 
cut down our big jobs. We are hav- 


car | 
is a good time to| 


better | 


increased sales and created 


‘ng the owners bring in their cars 
| every little while to have us look it 
lover. We have consistently told 
|them that there is no charge for this 
inspection, and that when we make 
such an inspection it does not obli- 
|}gate them to have the work done in 
! our shops unless they so choose. 


“Naturally our motive in offering | 


ithis free inspection and in promot- 
jing our annual sdegesiion week is 
to stimulate business in our service 
department, but we do not 
the motor car owner to feel that 
there are any strings tied to our 


|is possible. 

The co-operation of our mechan- 
ics in keeping in contact with the 
|/customers on whose cars they have 
done work is another plan we have 
used successfully in promoting our 
service. Three days after a mechan- 
ic has worked on a car, he calls up 
the owner and inquires if the car is 
functioning satisfactorily. He also 





|inquires about any little service he | 
may render, and asks the customer | 


|to mention his name when he brings 
his car in to have repair work done. 
One of our men has more than a 
}hundred motor car owners, who 
specify him when they bring in 
their cars, and since our men are 
; paid on a _ percentage basis, this 
|} man’s earnings have been materially 
increased. 

“The chief value of our suggestion 
| week is that it brings in 
at a time when they need an 
spection and checking. After being 
driven most of the summer, there 
fare numerous adjustments) and 
changes that must be made if the 
,car is to function properly through 
{the winter. Suggesting this to car 
owners has proven a real service 
;that is appreciated. It not only re- 
duces the size of the repair bills for 
;the customer, but it brings a large 
increase in business into the shops. 
|The fact that our business has in- 


creased while the number of major | 


repair jobs has shown a decrease 


indicates how successfully this plan 


is working out.” 

The plan of the Milam Chevrolet 
‘Company in conducting a “Sug- 
|gestion Week” is one which other 
dealers may adopt with profit. There 
are a number of periods throughout 
the year when it becomes essential 


}assure continued successful opera- 
tion. This plan has brogzht in this 
business with profits to all con- 
cerned. 


ZELE-OPENS NEW 


TORRINGTON BRANCH | 


Torrington, Conn., Nov. 30.—Leon 


H. Zele, Chevrolet distributor, has 
‘opened new headquarters for sales 
‘and display of used cars. It has a 
capacity of sixty cars, 
|forty-eight. It is located at 

Main St., Torrington, Conn. He 


121 
is 


® 


want | 


offer, so we make it as liberal as it | 


the cars | 
in- | 


to have a motor car checked over to | 


displaying 





| 
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CHICAGO 


rdinary interest is 
the announcement 
Bird-Sykes Company, Graham- 
Paige distributor, of the appoint- 
‘ment of the Holmes Motor Com- 
pany as Graham car dealer, with 
headquarters at 4201 Milwaukee 
Ave. 
ed by L 


techeoeepeete 


| More than 
tached to 


it- 
by 


almost uninterruptedly from 1917 to 
1931. He served the last nine years 
of that period as wholesale man- 
ager, resigning to accept a like post 


with the Auburn-Chicago Company. 
7 . * 


Attention of truck operators is 
| being called by the Chicago Auto- 


that, beginning January 1, trailers 
|or semi-trailers with four or more 
wheels, having a gross weight of 
more than 4,000 pounds under maxi- 
;mum load, must be equipped when 
traveling on state highways with 
“good and sufficient brakes oper- 


|}ated from the seat of the towing 
| velniete.” It is pointed out that 
| driver-operated trailer brakes are 


|one of the stipulations in an amend- 
ment affecting trucks and passed 
by the 1931 Illinois Legislature. 


‘ « 


Charles E. Gregory, secretary and 
-general manager of James Levy Mo- 
tors Company, Buick dealer, 
| long popular in trade circles along 
the “Row,” is recovering from an 
|}injury to his shoulder, which he 
broke as a result of a fall last July. 
An operation had to be performed 
on the shoulder. Mr. Gregory is a 
patient at St. Luke’s Hospital in 
Chicago. For years it has been a 
tradition that no annual Chicago 
Automobile Trade Association meet- 
jing and banquet be considered com- 
plete without a brief talk by Greg- 
ory on his pet project, the yearly 
Orophans’ Day outing. 


. . o 
READING, PA. 

The appointment of M. L. Yergey 
| Company as Dodge direct dealer is 
|announced by A, vanDerZee, general 
|sales manager of Dodge Brothers 
| Corporation. The firm is a partner- 
ship consisting of M. L. Yergey and 
J. D. Corbit. The business is being 
|conducted in the spacious building 
formerly occupied by the Fisher Mo- 
tor Company. 


ATLANTA, GA. 


Executives, dealers and others of 
the Dodge Brothers Corporation, 
representing the Southeast, held a 
regional conference at the Biltmore 
| Hotel recently. Ggorge T. Curry, re- 
gional manager, was in charge 
the meeting. 


* * . 
COLUMBIA, S. C. 

De Soto Motor Corporation today 
announced the appointment of Co- 
lumbia Auto Company, 1218 Lady 
St.. as a De Soto and Plymouth 
direct dealer for that territory. 


PITTSBURGH, PA. 


The firm of C. A. Rehtmeyer, Inc., 
| has been appointed distributor in 
|the western Pennsylvania territory 
|for Hudson-Essex and Terraplane 
| motor cars. 
| ization, established in this city since 
1925, will have sixteen dealers in 
Allegheny county and seventy-seven 
in the Western part of the Keystone 
state. New retail and wholesale 





| 


quarters will be established at Baum | 


| Boulevard and Euclid Avenue, while 
| the service division will be located 
at Negley and Center Avenues. 


MILWAUKEE, WIS. 


The De Soto Motor Corporation 
today announced the appointment 
|of Koeppel, Inc., 1730 West North 
|St., as a De Soto and Plymouth 
|direct dealer for that territory. 


NEWARK. N. J. 


Hans von Beck~-of the Pierce- 


Sle 


oforfootecgoote 


The new dealer firm is head- | 
O. Holmes, who was asso- 
ciated with the Bird-Sykes Company | 


mobile Trade Association to the fact | 


of | 


The Rehtmeyer organ- | 


» 





| 











etail Salesmen— [his Is Your Page 
Used Car Selling Prices 





Automotive Daily News in this department offers for 
the benefit of its dealer and salesmen readers a compilation 
|of prices at which used cars have within the past few days 


i been offered for sale by reputable dealers in various cities. 


These prices will vary on condition and from other causes. 


They are not presented as being the exact prices at which 
these models should be sold, but simply as the prices at 
|which they have been offered for sale by dealers in the 
'various cities. Other cities will appear in subsequent issues 


‘of this paper. 





Denver, Col. 


Make of Car 1932 L931 1930 1929 
MUO UER. ova diva anes '675- TOO ‘675 ns er 
a eee eee 995 a *§975-"595 *385- 395 
RAMI <cacaenedcese vas "1600 ee 
2 eee ‘495 ‘285 225 145- 215 
Re © sise0ce sus 445 365- 385 *395 
| Dodge abies ‘385 *175-*265 
Ford 4 '325- 350 ° *125 
EON 5k 54:03 04056 965 eee econ 
PL st ah cites kndce - 295 ies 
Hupmobile 8 ........ 890 ecee 
|La Salle “ bei 700 
ILincoln ..........se. er 1650 *700 
ES ccb 4% ka eee oe ° 495 re 
| Nash (Adv.) ........ < 790 335- 400 
| POOMOEG oo ccccese as "1400 750-1050 600- 745 
|} Plymouth 395-°435 "245 ee 
| Pontiac '265-°295 ‘295 
Studebaker (Coim.) or 595 re 
Legend: ‘coach; ‘coupe; ‘roadster; ‘convertible; ‘victoria; “limousine; 
‘brougham; “touring or phaeton. When no symbol is used the car is 
a sedan. 


LABOR SAVING MACHINES — 


and | 


| MAKE MORE JOBS 


—~ 


‘1 
Se - 


Bu S. M. KINTNER 


Vice-President 





Westinghouse Electric and Manufacturing 
Company 

Unemployed is a matter of world-wide concern, and it 

is only fair that some thought be given to the part played 


| by technical progress and its production of labor-saving 
/machinery in creating such a condition. 


As one walks through great fac- 2——~————— 


|tories, or studies the processes of | hand labor the enterprise could not 


of labor-saving machinery 
consequently, the large output of 
| product per unit of labor employed. 
| However, it is not safe to draw con- 
| clusions from that observation alone. 
Some of these vast industries have 
been created from nothing in so far 
| as their effect on labor is concerned. 

This is apparent when, for ex- 
ample, we think of the millions em- 


' 


ployed today in the automobile 
|industry—in the making, the selling 
;and servicing of the large number 





of such mechanisms, whereas fifty 
|years ago there was none. 

The same lesson can be learned 
|from studies of the electrical in- 
dustry, of which there was none one 
hundred years ago; of the radio: of 
the telephone and telegraph; of the 
}motion pictures and a number of 
|other industries created as it were 
from nothing, but now employing 
| millions , 
| The general use of power, de- 
veloped by waterfalls or steam and 
distributed by means of electricity, 
|}and of power produced by the mobile 
| internal combustion engine, in con- 
trast to one hundred years ago when 
the efforts, 
|those of human beings were the 
| principal sources of power, has com- 
| pletely changed our methods of liv- 
‘ing. The effect of this general 
use of power has revolutionized the 
construction of our cities—a change 
|that has taken place within the 
|memory of many of those now lis- 
|tening to my voice. 
| Out at Hoover Dam is being done 


| 


| 


|modern industry, they cannot fail | ave been thought of and, even as 
to be impressed by the great amount | it is, there is a very respectable city 
and, | Of workers on the spot. 


Technical progress is still hard at 
work, creating good new jobs by 
the million for tomorrow, net only 
in new lines, but in old ones. When 
hard times struck three years ago, 


billions of dollars’ worth of ma- 
chinery in plants all over the 
country was carefully put away, 


until it should be needed. When its 
owners take it out again to use, they 


will find much of it as useless as 
}if they had let it rust—technical 
progress since 1929 has made it as 


}it will not pay to use the old 


| technical 


of beasts of burden and | 


|a job larger than the Egyptian pyra- | 


mids. It is being done in a few 
| years, instead of in several lifetimes 
|—-by electric shovels and cableways 


\of workers, 


land other machinery, instead of by | 
that have sounded a warning of a 


|}an army of Straining slaves, bleed- 
ling under the lash. The equivalent 
lof the machinery on that construc- 
| tion job, in terms of human labor, 


|adding a substantial sales force. Mr. | Arrow Sales Corporation of Newark | would run into figures that would 


|Zele states they have always shown 
|a net profit on used cars due to re- 
conditioning. 





has just returned from a five-day 
|inspection of the Pierce-Arrow plant 
jin Buffalo, N. Y. 





be like the census, and yet machin- 
lery has not robbed that vast imagi- 
jmary multitude of work; for with 


| 
| 
| 
| 
| 


' 





out of date as a three-year-old suit 
of clothes found in an old truck. 
Even in three years, new machinery 
has been made so much faster, 
lighter, safer, more efficient, that 
And 
the re-equipping of the country with 
modern machinery will alone go far 
to make prosperity. 

Still greater possibilities lie in the 
now undreamed-of arts, business 
and industries that this fairy of 
progress will almost cer- 
tainly produce from her magic box. 
Fifty years ago men found they 
could use electricity for light. Forty 
years ago it was running street cars 
everywhere Thirty years ago it 
was driving factories and producing 
new materials It is only twelve 
years since it began to be a voice 
to reach the universal ear, and it 
seems only yesterday that it be- 
came the universal amusement, the 
sole actor in ten thousand theaters. 

Why should we suppose that its 
possibilities are exhausted? Is it 
not reasonable to expect that new 
industries, each demanding an army 
will appear from the 
source whence so many have al- 
ready miraculously appeared? 

So many prophecies of the past 
finished world have proven so fool- 
ish when viewed m the light of sub- 


| sequent events, that it must take a 


brave, and I might add, foolish man 
to record his opinion to that effect 


(Continued on Page 9) 
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A Fundamental Weakness 


ATURALLY enough, the depression has brought on 

much discussion of American industry and business, its 
strengths and its weaknesses. Experts of. all persuasions 
have told us exactly what is wrong and explained what we 
have to do to be saved. 

‘The ordinary man may be pardoned for some confusion 
when he finds the professors differing among themselves. 
When one expert tells us that sticking to the gold standard | 
is our one hope of salvation and another assures us that if 
we remonetize silver and try a bimetallic base business will 
pick up instantly, what is the layman to think? When one 
economist urges us to forgive our European borrowers their 
debts and another wants us to go to war if need be to collect 
thém, which is right? When one financial expert beseeches 
us not to abandon high protective tariffs and another warns 
us of impending bankruptcy if we do not drop our imposts 
on imports, how shall we decide between them? In other 
words, before we cure whatever weaknesses exist in our 
economic and industrial structure, we must decide what are 
weaknesses and what are strength. 

However, there is one factor in our business life upon 
which we can put our finger and say: “This is unqualifiedly 
bad;.it is a fundamental weakness in our economic system.” 
Furthermore, it is a weakness that can be easily cured. | 

We refer to the enforced competition that exists within | 
industries, a competition made necessary by anti-trust laws | 
passed forty years ago, which are as outdated as the pyra- | 
mids of Egypt. | 

The anti-trust laws were passed at a time when big busi- | 
ness was aborning. Business men were just discovering the 
value in economy and efficiency of co-operation in their 
operations. Mergers became the order of the day. Two or 
three or more companies in one industry got together for 
purposes of ‘reducing expenses, increasing sales. Once the 
mergers were accomplished, the executives of the newly 
formed industrial giants began to see the chance of driving 
smaller competitors out of business, buying their plants and 
establishing what amounted to monopolies in particular 
industries. 

Eventually the situation became so serious that govern- 

mental interference was inevitable. Trust busting was a 
favorite political activity. The anti-trust laws were passed 
during this period of not altogether unwarranted hysteria. 
Instead of regulation, the government met the situation by 
laws compelling competition. Companies were not allowed to 
get together to regulate affairs within their own industries. 
They could not regulate production or prices; they must 
tight each other whether they wanted to or not. If business 
men today get together to discuss production or prices in 
their own particular industry and it becomes known, they | 
stand a good chance of going to a Federal prison. 
; Now, this situation has created a score of evils within 
industry. Price-cutting wars are due to it; overproduction 
is caused by it. It is as bad in one way as monopolistic activ- 
ity is in another. This is almost universally realized at the 
present time. 

Fortunately, a cure is not difficult to reach. The anti- 
trust laws can be altered any day that Congress decides to 
change them. Gerard Swope, head of General Electric, defi- 
nitely a big business man, long ago suggested a change that 
would cure the evil. He suggested co-operation within indi- 
vidual industries, under supervision of a governmental com- 
mission. Companies engaged in turning out the same prod- 
ucts would be permitted to co-operate to regulate production, 
keeping it within the bounds of demand; they would be 
allowed to regulate prices, so that an actual profit could be 
shown, but not inflate them for excessive gains. 

Knowing that the present situation is a definitely 
adverse factor in our economic structure and that a cure can 
be reached without endangering the public welfare, the next 
session of Congress should take up this matter of our ineffi- 
cient anti-trust laws. It will do so if the people demand it. 














| business 


| 4-11—Indianapolis. 





In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances. or what 
Open to every one to say anything, anyhow, any time. The 


have you. 


i 
| 








| communications printed in this department represent the ideas and 


opinions of our readers. 








' 
/ | 
They are not necessarily ours. {| 
something to say on any phase of automotive activity, wholesale, retail || 
{| 
| 





If you have 


| Or abusive, let us hear from you and we will tell the world. 


Off With the ‘Gold’ Love, 





On With the Dance | 


Automotive Daily News: Your 
“Going and Getting” editorial is 
fine. Not a word against it. Dili- 


gence in business is as commendable 
today as when Solomon wrote 3,000 


years ago. But it alone is not 
enough. We are in a downtrend of 
prices. Men dislike to venture or 


produce lest tomorrow be worse. So 
they naturally hesitate. This allows 
the stocks on hand to get ever lower 
and gradually creates demands that 
must be filled. It is a slow process, 
but you are right that we should 
meke the most of it. 

On the other hand, if we knew the 
cause of the downtrend and could 
convert action into an uptrend we 
would start a boom and be on our 
way back as fast as we came down. 
Why not? Why do we refuse to see 
the facts? They are few and simple. 
The average economist, banker, 
man-seems to fail to see 
them for the same reason that a 
man in the woods is prevented by 
the immediate trees from seeing the 


} 


shape and extent of the forest. We | 


assume we have reached the bottom 
and redouble our efforts to adjust 
to the present low level. And as we 
do it, we see the British pound, em- 


| blem of stability the world around. 


trying to break the low record for ail 
time. Possibly the end is not yet. 
The depression began when the 
nations tried to get their money 
systems on the gold base in the 
middle of the past decade. The big 
starter was India’s program to sell 
silver and put gold behind her cur- 
rency. Before the war for a decade 
there was one-third to one-half the 


pinstinavmineinadhidianiaaiaaainamnel, 
| COMINGEVENTS || 


NOVEMBER 
| 18-Dee. 4.—Paris, Franee. Aeronautica! 
Show. 
DECEMBER 


t- 2—Washington, D. C. Highway Re- 


search Board, meeting. 
?- $—Detroit. National Standard Parts 
Association Convention. 
5—New Orleans, La. Association 
Asphelt Paving Technicologists. 


5- Om fiw, Bont, Annual Meeting A. @ 


5-10—-New York. Power end Mechanica! 
Engineering Exposition. 

5-10—Detroit. Motor and Equipment 
Manufacturers Association, conven- 
tion, Hotel Statler.. ~ 

5-10—Detroit. Third Annual Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 


tion Hall 
€- 8—New Orleans, La. National As- 
sociation of Finance’ Companies 


annual convention 

(2-18—Springfield, Ml. Automotive Trade 
Association annuel convention, St 
Nicholas Hotel. 


JANUARY 


7-14—New York City. National Automo- 
bile Show, Grand Central Palace. 
i-14—San Francisco, Cal. Motor Car 
Dealers’ Association of San Fran- 
cisco. show. 
7-15—Los Angeles, Cal. 
Car Dealers’ Association, 
annnal show 
%-14—St. Louis. Automobile Dealers’ As- 
sociation Show, Midwest Terminal! 
Building. 
9—New York, N. ¥. Society of Auto- 
motive Engineers’ Show, meeting. . 
12—New York. Annual S. A. E. dinner 
Hote! Pennsylvania. 
12-13—Springfield, Ti. Illinois Automo- 
tive Trade Association, meeting. 
14-21—Newark, N. J. Newark Autoimo- 
bile Dealers’ Association, show. 
14-21—Buffalo, N. ¥. Annual show. 
15-21—Cincinpnati, 0. Cincinnati Auto- 
mobile Deelers’ Association, show. 
16-21—Brooklyn, N. ¥. Annual Show 
16-21—Philadelphia, Annual show. 
16-23—Detroit. Highway Building 
Congress 
21-28—Boston, 
Dealers’ 
mercial 
show. 


21-28—Detroit, 


Los Angeles Moto! 
twentieth 


and 


Mass. Boston Automobile 
Association. Boston Com- 
Motor Vehicle Association 


Mich. Detroit Automobile 
Dealers’ Association, show 

22-26—Detroit. Annual S. A. E. 
Book-Cadillac Hotel. 

27-Feb. 15—Caire, Egypt. 
Salon. 

18-Feb. 4—-Chicago. National 
Show, Coliseum 

28-Feb. 5—Washington, D. 
Automotive Trades 
show. 


meeting 
Internationa! 
Automobile 


Cc. Washineton 
Association 


FEBRUARY 


Twenty-second annua 
show, Indiana State Fair Ground. 

9-l1—Springfield, I. Springfield Auto- 
mobile Dealers’ Association, show. 

11-18—Kansas City, Mo. Kansas City Mo- 
tor Car Dealers’ Show. 

27-Mar. 14—New York City. Chemica! Ex- 
position, Grand Centra! Palace 

20-21—Cleveland, O. Nationa] Petroleum 
Association. : 


| also rose. 


|is expensive. 





world’s monetary gold in circulation 


| where any one needing it could get | 


it. In 1925 it was estimated that not 


}over 5 per cent. was circulating anc | 


much of that was doubtless in 
hoards. 

The obvious result of this situa- 
tion was an increase in the value of | 
gold. To deny this is to reject the | 
influence of supply and demand. 
The same setting and result followed | 
the demonetizing of silver after the 
Napoleonic wars by Britain and 
after the Civil War, when we and | 
Germany in 1873 demonetized silver. | 
The depressions were long. and while | 
business was largely adjusted to the 
low prices so as to secure a meas- | 
ure of prosperity, much was lack- | 


ing. If history is allowed to repeat, | 


the prospect before us is far less 
promising. All over the land, big 
concerns are trying to adjust by | 


substituting machines for men. The | 
living standard is falling. The need | 
for more and harder work is press- | 
ing on us. 

What else can we do? Easy. Kick | 
free from the details and see the 
foundation facts. As gold Value | 
rose, the dollar, tied to it by law, | 
It commanded more com- | 
modities. We refuse to see that the | 
dollar rose and assume goods prices | 
fell. So they did, but as a result | 
and not as a cause. Rising gold 
value is the cause. The demand that | 
Europe pay and not expect further | 
extension was a Cirect demand for | 
gold with a further rise and sure to | 
be followed by still lower prices. If | 
you doubt, wait and see. But that | 
Help others to see. | 

Europe looks forward to the day | 
that it may again get its moneys on | 





DEALERS IN DALLAS 
HEAR FRED CULLUM. 


Dallas, Tex., Nov. 30.—One of the 
outstanding features of a recent 


meeting of the Dallas Automotive 
Trades Association was an address 
by Fred Cullum, county tax collec- 
tor-elect. 

“The automobile owner and the 
industry are excessively overtaxed 
and unless the dealer and owner 
wake up and do something about if 
there’s no telling where it will go,” 
Mr. Cullum declared. 

“I advocate,” he said. “the flat 
license fee of $3 per automobile. 
Many cars are withdrawn from use 
because the owners are unable to 
pay the higher fet. Should these 
cars be licensed—at the smaller fee 
—the state would be the gainer be- 
cause of increased gasoline con- 
sumption. But the difficulty of at- 
taining the lower fee may be real- 
ized when one considers that but 
few counties of the state collect 
enough to pass the level of proceeds 
the counties may retain. Several 
big cities are giving in millions into 
the state. And lawmakers come 
from all over the state.” 

A. J. Langford. president, Texas 
Automobile Dealers’ Association, 
made a plea for greater support of 
this association as a means of com- 
bating the tendency to “sock the 
auto industry and owner whenever 
new tax money is needed.” 

President Willard Chamberlain, 
chairman of the association’s show 
committee, reported on achieve- 
ments of the Southwestern auto 
show, which report was adovted. J. 
H. Conneil, executive secretary, an- 
nounced new members of various 
committees: C. A. Stone on the shop 
and service group; Ira L. McColister, 
advertising, sales and publicity; H. 
B. Ransom, legislation and high- 
ways; C. S. Hamilton, membership, 
and P. G. Burgess, entertainment. 

E. Gordon Perry, chairman of the 





Association News 


bank and 
treasury is holding to all the gold 
that comes its way. Debts due us in 
gold total well up to $25,000,000,000. 
The interest alone due in gold will 
take more newly mined gold than is 


the gold base. Every 


available. Gold is certain to go still 
higher if we do not open our eyes 
to this fact and correct it. What. 
must we do? 

Normally nations cannot long con- 


| tinue to pay what they do not pro- 


duce. Europe can pay us in goods, 
services, securities, but we have 
taken them too long already. We 


wish no more. She has not and 
cannot reasonably get the gold we 
demand. But each attempt to ct 
it is cursing us-in ever lc wer prices, 
many times the value of the debt. 
Therefore, some say ‘‘Cancel them.” 
Wrong. This would load them onto 
our backs withou. allowing us to 
prosper and be able to pay. Nor will 
our private creditors consent to have 
their dues canceled or repudiated. 
But what about the triangular sys- 
tem of trading* Help the backward 
lands to prosper and they will pay 
in silver for many things they do 
not produce. We can get a share 
in that prosperity and Europe can 
sell to them and sen¢ the silver to 
us. 

A short law, which Congress can 
pass the first week after meeting. 
will tell the world that we will no 
ionger demand gold. That we will 
accept silver, always at its market 
price, which is a good value price, 
for all payments due us. And that 
we propose to give silver a job by 
stocking it as reserve behind our 
new issues of paper money. What 
would you do in the event of such 
a law passing? You would at once 
buy silver with money redeemable 


|in gold, because you would see that 


silver would rise in value and gold 
fall. As gold—the standard—falls. 
all prices are free to move, begin 
tc climb. The depression has turned 
to a boom. Then Europe, prosper- 
ing, can pay and will be glad to do 
so. We can pay our debts. Higher 
taxes will not be needed. If there 
are any holes in this, please show 
them. 
“CHAS. E. DURYEA 

Consulting Engineer, Philadel- 
phia, Pa. 

* Note—Mr. Duryea is one of the earliest 
pioneers in the sutomobile industry end is 


credited in some circles with having built 
the first car in America, 





association’s legislative committee, 
reported on efforts being made in 
behalf of making auto paper eligible 
for rediscounting at Federal Re- 
serve Banks, fighting the gasoline 
bootlegger, railroads and highway 


legislation and auto license fees. 


HOLGATE GIVES TIPS 
TO DEALERS’ EXHIBITS 


AT NEWARK, N. J., SHOW: 


Newark, N. J., Nov. 30.—With the 
twenty-sixth anual Newark automo- 
bile show scheduled to be held in the 
State Armory during the week Jan- 
uary 14-21, 1933, Claude E. Holgate, 


secretary of the Newark Automobile 
Trade Association, has sent the fol- 
lowing bulletin to dealer members: 

“Have you arranged with your fac- 
tories to secure the newest models 
of your products for the show? If 
not, you should get in communica- 
tion with factory officials at once 
and arrange to have special models, 
cut-out chasses and special display 
parts that many of the factories are 
now preparing for both the national 
shows in New York and Chicz2go, 
routed so that they will come to 
Newark for display and sales help 
during your show. 

“The Newark show will open the 
night the New York show closes, so 
that it will be an easy matter to 
route these special exhibits to this 
city. Don't delay abou: this; many 
other cities are advancing their show 
dates into the week of the Newark 
show and will be making strong bids 
for these exhibits. 

“Both the New York and Chicago 
shows are making special efforts this 
year to attract the public, and in 
order to interest them they are per- 
mitting the display of many ex- 
hibits not heretofore permitted in 
the national shows. Practically every 
factory is bringing out something 
new this year, greater values than 
ever will be offered the buying pub- 
lic in order to accelerate business.” 
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ORE business is just around the corner. Well, 

here's the corner—46th & Lexington Ave., 
New York City, Grand Central Palace, where 
the automotive industry will start its own revival 
in 1933. More dealers, more distributors, in- 
creased sales of accessories, parts, shop equipment, 
tires, and mounting figures for a change. 


The New York show will be the starting point. 
Both New York and Chicago shows this year will 
be of greater importance than ever before.» What 
are you going to do to interest the trade at the 
shows and after the shows? 


The show issues of Automotive Daily News 
will, as in year’s past, constitute the quickest 
method of carrying your sales messages to the 
automotive industry at lowest cost. Apart from 
the number of copies to be distributed and the fact 
that the rates are no higher, there are other rea- 
sons why you should use these show issues. Here 
are some of them: High reader interest. Visibility 
of all advertising copy. Any frequency desired. 
Multiple readership (average over six readers per 
copy). Large size page. Economy. Less than 
page space can be seen hence more insertions for 
same expenditure. No color or special positions 





DISTRIBUTION 
Six Issues at Each Show 


Total distribution for each show week ... 165,000 
ALL TRADE 
Total for week 


3,000 Daily at hotels, show booths, dealer 


meetings, conventions, etc. ...... 18,000 
4,000 Daily to truck fleet owners. Machol 
list rotated during the week ........ 24,000 
5,000 Additional vehicle dealers not among 
net paid subscribers .............. 30,000 
4,000 Selected service stations ...... .. 24,000 
500 Jobbers of accessories, parts, shop 
ee eee 3,000 
1,000 Engineers, production men, etc., not 
regular subscribers ............. 6,000 
10,000 Regular daily distribution, including 
ee se hk ee eas 60,000 
Total for each show week ...... 165,000 
Avg. daily distribution ...... 27,500 


Known for many years as the only paper to 
publish news when it is news, Automotive Daily 
News will not reduce its efforts during the 1933 
shows either in ediiorial coverage, or distribution of 
copies. See that your advertising copy is in all 
the show issues. Get your story across to the trade 
when you can reach the greatest number on any 
day, and reach them when they are eagerly await- 
ing the news of the shows and the news of the 








More Business Is Here - - - For You 



















needed to insure visibility. industry elsewhere. 


No Buried Ads 


HEN your advertising appears in these show issues it will be carried 
to the trade in the quickest time and because of the visibility of all 
advertising copy, your ads will be seen. Your copy will be on the same page 


with valuable news. 


ew Show Issues = 


New York Chicago 


Closes Closes 
SE CRC OC CTE COT Tee January 5 mon ds ce eerie kis January 26 
January 9....... pibeawedeaeaa January 6 RE a a le January 27 
6 ek ee January 8 OED kis ic iendenns ..+.January 29 
NEED hee ee es .....January 9 et ... January 30 
REE od foe eo eo ee sD January 10 Ce 0 oaee so ean 
ET eg peace (veeeen a ii i ee aes February | 


Who’s Who at the Shows— Reserve Your Copy Now 

Each year Automotive Daily News publishes names, titles and 
addresses of New York Show exhibitors and visitors, including manufac- 
turing executives, jobbers, dealers and others. 












H. A. Tarantous, 
Automotive Daily News, 
350 Hudson Street, 


The first show issue will contain this tabulation, the most complete 
New York City. 


listing of its kind available to the trade. 


If yéu want to reserve a copy now, drop us a line today. 


Automotive Baily News 


H. A, TARANTOUS, Bus. Mgr., 350 HUDSON STREET, N. Y. C 
DETROIT OFFICE: Geo. M. Slocum, Manager 
Fisher Building, Detroit, Mich. 


WESTERN OFFICE: Willard R. Cotton, Manager 
333 No. Michigan Ave., Chicago, Ill. 


While I am in New York please deliver a copy of 
each New York Show Issue to me at 


I i a a a 


Company ie Oa Lead elec dew A Gime Cera Mua ple & o> atae) ad ane etme 





Permanent business address......-¢e.cceccceceeeces 
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THIS JOBBER FINDS CATALOG 
AN INVESTMENT 


By RALPH H. BUTZ 


The Bee Auto Company, 


houses at Allentown, Pa., is 
auto supply jobbers between 
well known slogan, 
misnomer, for the stocks of 


millions of items. 


“The House of 


Employing a force of twenty 
this firm contacts practically every reliable outlet where 


with stores, shops and ware- 
known as one of the leading 
New York and Chicago. Its 
a Million Parts,’ no 
this concern really do include 
salesmen 


is 


automobile supplies are used or sold in three states. 


the mammoth 
of this concern, the salesmen | 
in distant territory were not always 
able to impress the customer with 


Notwithstanding 
size 


the size and financial responsibility 


of the organization. For this reason 
it was decided to issue a complete 
catalog of all the parts and acces- 
sories handled by the firm, and to 
furnish these customers to de- 
velop the prestige which 
deserves. 

Due to the enormous number 
different items carried it was 
first thought that the expense of 
preparing such a volume would be 
prohibitive, and the executives went 
into a huddle at various times be- 
fore they decided to go ahead. 
Several months were spent prepar- 
ing the copy and illustrations, and 
with this material the salesmanage1 


lo 


of 
at 


went to Chicago to supervise the 
make-up and printing. The com- 
pleted work, a cloth-bound book 


weighing several pounds, is divided 
into different sections, 
the various departments of the busi- 
ness. 

“The whole thing has 
experiment with us, 
Clarence Guth. salesmanager, “be- 
cause all our previous catalogs had 
been in the form of price lists of 
limited size With these smaller 
publications we never were able to 


been 


convey the proper impression of our | 


business, to get the big business idea 
across as we felt we should. Many 
of our customers are hundreds of 
miles away from our plant. It was 
quite natura] that they should as- 
sociate our business with that of 
hundreds of other small jo2bers 
throughout the country, because our 
salesmen were to them merely job- 


bers’ salesmen without any par- 
ticular background to command | 
attention. 


“While we have been advertising 
in localized trade publications for 
years, the space we used was neces- 
sarily limited, and the institutional 
idea was never stressed. In this new 
catalogus we have been able to get 
our whole story across, giving a 
history of the company with illus- 
trations of the various departments 
and pictures of every member of the 
organization. 

“The reception which this book has 
received has put our doubts at rest. 
Our salesmen are told by their cus- 
tomers that they had no idea they 
were buying from one of the largest 
supply houses in the country. And 
in some cases we have been chided 
because we did not issue such a 
catalogue sooner. One of our cus- 
tomers said to us: ‘I never thought 
you carried some of these items in 
stock. I could have saved some 
money if I could have had this 
catalogue sooner. I used to send to 


New York or to the factory for some | 


of these parts when you could have 
given me better service all the 
time.’ 

“Another feature that has been 
commented upon many times,” 
tinued Mr. Guth, “is the time-saving 
feature of locating specifications 
and prices on any desired parts of 
accessories. It is no longer neces- 
sary for the dealer or garage owner 
to bother with an assortment of | 


catalogues and price lists of all kinds | 


and descriptions, many of which can 
not be located when needed. In 
many places these small catalogues | 
have been discarded and our cata- | 
logue serves at the buyer's guide. 
“Since its distribution we have} 


in some items. This is particularly | 


noticeable on the orders of some 
dealers who are now buying from 





the firm | 


representing | 


an | 
remarked | 


con- | 


us items that we never sold them | 
| before. The only explanation for 
this is that they purchased such 


jed upon our catalogue. While the 


cost of this publication is not a 
smal] item, we are beginning to feel 
now that it will more than pay its 
own way in increased business, not 
to mention the prestige it is giving 
us.” 

The Bee Company uses very little 
newspaper advertising, feeling that 
such publicity has a tendency to 
attract retail customers. It is de-/ 
sired to avoid all retail business. 
it is an exclusively wholesale busi- 
ness. and retail sales would incur 
the displeasure of the dealer cus- 
tomers 

When asked regarding the possi- 
|ble conflict between catalogue and 
salesmen, it was stated that the 
sales policy of the firm is to allow 
each salesman credit for business 
| originating in his territory, whethe 
it comes direct from the custome! 
or through the _ salesman. The 
| catalog is of real assistance to 
the salesman and instead of being 
in competition with him it helps 
him to increase his earnings. Sales- 
| men report that some of their cus- 
tomers have formed the habit of 
;}making notes into the catalogue re- 
| garding the items they need, and 
when the 


as 





of course, shown an 


by mai] have, 


increase has not been at the 
expense of the salesmen’s business, 
|for the road men also have been 
increasing their volume. 

One branch of the company’s ac- 
| tivities about which many customers 
j}had only a hazy 
work. In its shop is every type of 
modern equipment for repair work. 


this 


equipped can bring his difficult work 
here and expert mechanics will do 
the work for him. This phase of 
the company’s service is fully de- 
scribed 
brought new customers for such 
work as reboring cylinders, rewind- 
ing armatures, truing brake drums 
and other jobs in infinite variety. 
In fact, since the issuance of the 
catalogue its customers know that 
every needed service and supply 
item can be had here. There is no 
longer any need to scatter purchases 
from a large number of sources. 





USE M. E. A. SLOGAN 


“Care Will Save Your Car.” 
popular campaign sloga: 


sociation several years ago, con- 
tinues to be perpetuated as a re- 
|minder to motorists 
preventive maintenance will 


| their cars operating efficiently. 
According to word received by 
|the Motor and Equipment Manu- | 


keep 





have been made between the High- 
|} way Lighthouse Corporation of New 
| York and the Champion Spark Plug | 
|Company, whereby the Highway | 
Lighthouse Corporation is equipping | 
|50 of its highway beacons in the 
|state of Ohio with the “Care Will 
|Save Your Car” banner prominently 
| displayed. 

These beacons or 
}are placed as w 


blinkers, which 


sections, will carry the safety mes- 


items elsewhere before they depend- 


salesman calls they mere- | 
ly refer to this memoranda. Orders | 


increase, but it has been found that 


idea is the shop} 


The garage owner who is not fully | 


in the catalogue and has) 


The | 
developed | 


in Ohio that | 


facturers Association, arrangements | 


warning signals at im- | 
also noted an increase of business | | portant highway and railroad inter- | 


NEW DISPLAY CASE 





The case pictured 


new display 
j|abeve has been designed expressly 
|for gasoline filling station use—to 
| show accessories and replacements 


doors—between the gas 
to the view of all 


| out of 
| pumps—“exposed” 
| customers, 

Snug-fitting doors. weather proof 
construction and a rain and sun 
| proof finish protect it from the ele- 
ments. 

An easy-rolling case is offered to 
those who prefer the parable to the | 
anchored type. 

The top display compartment 
| illuminated and the bottom storage 
{compartment has removable shelves. 
Four sizes are offered, from 24x20x66 
}inches to 48x24x66 inches. Choice | 
,of five color combinations. Priced 
from $35 to $47. Developed by Lyon | 
Metal Products. Inc.. Aurora, II., 
manufacturer of stee] storage and 
display equipment 
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Camden, N. J., Nov. 30.—Parts 
| Service Company, operating stores 


in this state and Pennsylvania, has 
moved into new headquarters build- 
ing at 353 North 57th Street, Phila- 
delphia. The manager of this store 
is Sam Waddington. The com- 
pany’s other stores are at 1135 Mt. 
Ephraim Avenue, this city, with T. 
G, Rapp as manager, and 210 West 
Main Street, Norristown, Pa., John 
B. Keyser, manager. 


Ottumwa, Ia., Nov. 30.—Sieg-Ot- 
|tumwa Company, Iowa, has recently 
purchased a new Storm piston 
erinder.,. 


Aitken, Minn., Nov. 30.—Walt 
Monsen, formerly salesman for Her- 
ring-Wissler Company, Des Moines, 
has taken over the Ford dealership 
here Tom Beal] replaced him on 
the western territory in Iowa, 


Des Moines, Nov. 30.—E. E. Wiss- 
ler end W. E. Wissler, both execu- 
tives of the Herring-Wissler Com- 
pany, spent ten days fishing in the 
north woods, 





Lexington, Ky., Nov. 30.—L. Frank 
| Warren is now sales manager for 
ithe O. W. Murphy Company, 


by the Motor and Equipment As- | 


Los Angeles, Nov. 30.—Rothe Au- 
| tomotive Parts has added a 
torcycle delivery service. 


Y., Nov. 30.—Bernie | 
|Herman of tne firm of the same 
| name here, was recently elected 
(Orange) county commander of the | 
American Legion. 


Louisville, Ky., Nov. 30—M. G. 
| Whitley, manager of Fulton, Conway 
& Co., has recently returned from 


Newburgh, 


la vacation in the Canadian north 
MW oods, 
| Rochester, N. Y., Nov. 30.—Bob | 


| Evans covering a territory east 
lof Rochester for the St. Paul Auto 
Farts Company of this city 


30.—Bayonne | 
Inc., has | 


is 


Bayonne, N. J., Nov. 
| Wholesale Auto Supply, 


is | 


a new mo-| 


er 


Editor’s 


Columi 
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One out of every nine department | 
store windows attracts the atten- 
tion of passersby, a survey just con- 
cluded by the University of Pitts- 
burgh Research Bureau for Retail 
Training indicates, Other 
sions, based upon a study 
windows of six large stores in Pitts- 
burgh, include: 

Night traffic 
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is one-third of day 


traffic, but the percentage of people | 
who look at windows at night is 10} 
many | 


per cent. greater; twice as 
women as men look at windows; 
there are no outstanding days for 
window shopping: small windows get 
more attention than large ones, and 
prestige windows get little attention 


| The most important sale any sales 
manager can make is to convince 
the management of his company 
that the business must be built from 
the customers’ standpoint, an ad- 
vertising executive says. He feels 
| that when consumer rights are put 
| first, quality of the merchandise im- 
| proves, sales at a profit become less 
| difficult and the general good-will 
built up by the policy results in an 
;}assured market for the company’s 


product. 
| Too many present-day executives 
have lost touch with the problems 


and desires of consumers who live 


' 
on smal! incomes 


14 Overseas Countries 


To Be Represented at 
3d Joint Trade Show 


of American automo- 
countries 
of 
countries in 


- Popularity 
| tive products overseas 
#0 demonstrated by the interest 
distributors from these 


| the third joint trade show of acces- 
sories, parts, tools, equipment and 
supplies, which will be held in De- 
troit, December 5 to 10. 

In addition to the hundreds 
| wholesalers who will be 
the show from all parts 
United States and Canada 
for credentials have been 
from distributors in the following 
fourteen overseas countries: 

Buenos Aires, Argentina; Giara- 
dot, Colombia; Havana, Cuba; Co- 
penltagen, Denmark; London, Eng- 
land; Seine. France; Duesseldorf 
Germany; Amsterdam Holland; 
Bombay, India; Singapore, Malay 
States; Fort de France, Martinique; 
Teheran, Persia; Lisbon, Portugal, 
and Bucharest, Rumania. 
| All told the show and the three 
conventions which will accompany 
it are expected to attract about 
15,000 representatives of automotive 
manufacturing and wholesaling 
companies. The conventions will 
be the annual] meetings of the Na- 
tional Standard Parts Association, 
the Motor and Equipment Manufac- 


in 


of 


of 











turers Association and the Motor 
and Equipment Wholesalers Asso- 
ciation. 


‘VAN CLEEF HOLDS a 
| SALESMEN CAMPAIGN 


new in the way of 
been inaugu- 
Brothers 


Something 
jsales campaigns has 
rated by Van Cleef 
| their jobbers’ salesmen. It is called 
lthe thirty-five-day “Whirlwind” 
sales campaign, lasting exactly thir- | 
|try-five owrking days, beginning Oc- 
tober 31 and ending December 10 
just before Christmas. The quotas 
‘are set purposely low, enabling each 
| salesman and the jobber 
jsell enough of Dutch brand rubber 
and chemica] products to win one or 
more prizes. The prizes are 


ifabrics, the material being manu- 
jfactured in the rubberizing division 
of Van Cleef Brothers. Over 300 
| jobbers have enrolled, with more| 


sage to motorists in a maygner which | been formed with Louis Bolstein as|than 2,500 jobbers’ salesmen partici- 
president, 


is known to be unusually effective. 





pating. 





conclu- | 
of the | 


attracted fo | 
the | 
requests | 
received | 


for | 


himself to} 


rain- | 
'coats made from Vanitex rubberized | 
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Bosc SEMAPHORES 
SELLING IN JERSEY 
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Springfield, Mass., Nov. 30.—The 
| United American Bosch Corporation 
| reports heavy orders for Bosch 
|semaphores following the approval 
lof this device by the state of New 
Jersey, where a new law has been 
passed requiring all commercial 
|motor vehicles of certain types to be 
|}equipped with mechanical direction 
|indicators by January 1. 
| This semaphore is a Bosch prod- 
uct which has been on the market 
now for over four years. It consists 
|of an arm inclosed in metal hous- 
ing, which is mounted (one on each 
| side)’ on the windshield pests or cab 
|body on commercia] vehicles. On 
| passenger cars, arms are mounted 
on windcshield posts or to the upper 
hinge of rear doors 

A flip of the switch causes these 
j}arms, illuminated, to project from 
|their housings. If a left turn is de- 
lsired, the switch is pressed to the 
|e ft, if a right turn, to the right. In 

either case a clearly defined signal 
i¢ instantly visible both to vehicles 
| following and approaching 

One of the special features of the 
Bosch semaphore the automatic 
switch. which returns the arm to 
its housing after it has been extend- 
|ed for a period of from ten to twenty 
seconds 


| ON THE OTHER HAND D | 


ae 


RECALL 100 EMPLOYEES 

West Springfield, Mass., Nov. 30.— 
| Stanley C. Hope, president and gen- 
eral manager the Gilbert & 
Barke Manufacturing Company 
here, announced that about 100 men 
| were recalled to work in the plant's 
{foundry yesterday after three- 
|/month period of idleness, the foun- 
dry has been enabled to resume 
operations through a sudden influx 
of orders for oil burners, gasoline 
pumps and range burners, Hope ex- 
plained. He said that the rush of 
business was surprising since De- 
j}cember is ordinarily the low water 
| mark of the year. Orders now at 

and are sufficient to insure the 
force full time work until well into 
the new year, Mr. Hope said. Con- 
tinued operations thereafter will de- 
pend on the future volume of busi- 
ness. 

Mr. Hope is inclined to believe a 
real upturn has begun. He is so 
optimistic that he intends to stock 
up on a large reserve supply of cast- 
ings as soon as current orders are 
filled 





is 





ol 


a 


ORANGE SHIPMENTS HIGH 

| Los Angeles, Nov. 30.—California 
lorange shipments of 4,699 cars for 
| October exceeded the volume of the 
\like month of any preceding year, 
with the exception of 1929, according 
to the California Fruit Growers Ex- 
change. 

| As a result of the subnormal sup- 
ply of lemons, throughout the month 
demand was sufficiently strong to 
|absorb the supplies available at very 
| satisfactory prices. 


POWER OUTPUT INCREASE 

Philadelphia, Nov. 30.—Total sales 
of electricity for eleven systems in 
the Philadelphia Federal Reserve 
District amounted to 432,013,000 
|kilowatt hours for the month of 
| October. This was an increase of 
| 2.8 per cent., as compared with Sep- 
tember of this year and a decrease 
of 12.2 per cent., as compared with 
October last year. 
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Tool Builders Anxious to Meet 


Production Requirements 


Machine tool manufacturers are always more 
ing to adapt their designs to the requirements of automotive 
W. Harrison’s reply to Leroy 
improve- 
EK. Production 


producers, according to R. E. 


IF. Maurer’s thirteen-point ite 


mization of ne 


ments given in his recent paper at the S. A. 


Meeting in Buffalo. 


at least, is the inference ‘to 


from 


This, 
be drawn 
of the latter’s paper which appears | 
in the current issue of the S. A. E. 
Journal, Mr. Maurer, who is vice- 
president in charge of manufactur- 
ing of the Pierce-Arrow Motor Car 
Company, it may be recalled, out- 
lined a list of changes that are de- 
sired in machine tools to make them 


former's discussion 


better suited to automotive produc- 
tion. The nature of the improve- 
ments needed, according to Mr. 


is indicated in Mr. 
Harrison's discussion, which follows: 

Mr. Maurer's interesting paper 
draws attention to a situation that 
faces a large number of manufac- 
turing concerns, especially those 
which have not followed during the 
last few years the general trend in 
thoroughly modernizing their equip- 
ment. 

When the automobile industry 
first found its feet and developed 
into a mass-production industry, a} 


Maurer’s views, 


Figures In this table are from R, L. 
New York city, are included in the New York state total, 


eded 


than will- 





WHAT'S YOUR VIEW? 


Many points 


machine tool 


of interest 


to 


desiginers and to 


automotive users of such tools are 
raised by the accompanying dis- 


cussion, 


representatives of 


either gro 


Our columns are open to 


up 


who have constructive comments 


to make on 
Lditor. 
great arose I 
fixed-center 
that time it 


ery 
mach 
looke 


type of equipment would be stand- 
time. 
Development of competition within 
however, 


ard in the indus 
industry, 
yearly-model 


the 
the 


chine-tool 


this 


subject.—T 


or single-purpose 
and at 
d as though this| 


ine tools, 


try for all 


program, 


and 


(Continued on Page II) 


In this table, 46 states and the District of Columiba 
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States 




















Line Total 
Group Total | | | 
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Alabama | 5 5| 18 
Arizona | | 1 
Arkansas ——«sYCS™” a. \  -— <9 
California as Soo ao 66} —«103 
Connectciut | £12 ~~ ~&| 12] 29 
Delaware — te ee | 1 
Florida | 11) 11] 10} 
eee ers 3) 8 
Idaho Se Sem ij 
Hinois [a a 
Indiana | 9) 1| 10] 25) 
Iowa | 1 a 
Kansas F 7 5] | = oe ae 
Kentucky | 9 9| - 
Louisiana ew oe | 3} 5 
Maine | 2 2| 5 
Maryland | 9 ee 9| 27 
Massachusetts —_ | a ee 14| 54 
Michigan a ae 2 12] 34 
Minnesota = | 7 7 7| 
Mississippi _ =? og I 4 
Missour | 13} | 13 | 35| 
Montana | Oe ul 
Nebraska | 2) | 2} 6 
Nevada sis a ee I ae 
New Hampshire | 3 ae 
New Jersey | 19 | 9] —=a38| 

New Mexico | | s Se 
New Yok  —s | 66 ——_— 70| 205 
North Carolina | 13) 13 | 16) 
North Dakota — = oa Bee l | 3) 
Ohio ee 2). =) 0t«S 
Oklahoma | ae 
Oregon eg ij —Sté‘*S8 
‘Pennsylvania =| 52 a 52| 162; 
Rhode Island | 2\ I 2] 5 
South Carolina | __7 7| St 
South Dakota | 2. ! 2] 2) 
Tennessee =| 8 ey ies 8] 15 
Texas | 21 a 21, «48 
Utah Ree et ot 
Vermont | 2 2] 6) 
Virginia eet : ] 9} ~«*2*“C 
Washington | | ‘| 16 
West Virginia | 5| | 5}. ~—«ad 
Wisconsin  F 9| 2 eee | eee 
Dist. of Columbia fl 1 8 
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resulted 
which 
frequently entailed changes in ma- 


equipment, this, 


he 


in | 


of 


| VALVE SERVICING 
| BOOKLET 


“How to Grind Valves in the 
tomobile Service is the title 
of a booklet just published, which is 


designed to show the latest and most 
practical methods for doing more 
than a dozen operations connected 
with valve grinding and general 
valve reconditioning work, in addi- 
tion to listing and illustrating the 
equipment necessary to handle com- 
plete valve maintenance. The South 
Bend Lathe Works is the publisher. 


Shop” 


Forty phoiographs and drawings 
j}are used to show how the various 


| jobs are most efficiently performed. 
| Beginning with grinding valve faces 
|}some of the other work described in 
the booklet includes how to salvage 
valves with warped stems; how to 
|square the end of a valve stem; to 
to face the ends of Ford valve stems 
for clearance adjustment; how to 
|true a grinding wheel: how to true 
a valve seat lapping hone, and how 
to true an overhead valve rocker 
‘arm face. 
Another 
how to 
“orphan” car, 
{some other 
end of a tappet and tap- 


part of the booklet tells 
make a valve for an 
gas engine or for 
emergency; how to 


square the 
| pet adjusting screw; how to make 
a valve spring, valve replacement 


ring and valve guide bushing; how 
io sharpen valve seat reamers 
straight reamers, and other valuable 


shop hints. 


Au- | 
| 


and | 


An interesting and pertinent discussion of 
delivered at the recent S. A. E., 


by Alex Taub, 





SAYS TOOL DESIGNERS NEED 
CONTACT WITH ENGINEERS 


the paper 
Production 


Meeting in Buffalo, makes it clear that machine tool design- 
ers desire and could profit by more frequent contact with 


the designers of the components » WwW hich must be finished on 


these machines. 

This discussion, which 
the current issue of the 
Journal, comes from the pen of R. £. 
W. Harrison, who is secretary of the 
executive committee, machine shop 
practice division of the American 
Society of Mechanical Engineers, 
and who, in effect, is a spokesman 
for the machine tool manufactur- 
ers The discussion applies to a 
paper entitled “How the Design En- 
gineer Views Manufacturing.” and 
was printed in a recent issue of Au- 
tomotive Daily News. Alex Taub, 
the author, is developinent engineer 
of the Chevrolet Motor Company, 
and his reply to Mr. Harrison's dis- 
icussion follows the latter in subse- 
quent paragraphs. 

R. E. W. Harriscu: I 


appears in 


agree with 


|} there is still room for 
S. A. E.| 


j}about way 
| department. 
|lack of co-ordination in thought and 


a much im- 


proved scheme of co-operation 
among the automobile designer, the 
machine tool designer and the ma- 
chine tool using superintendent. 
Experiences indicate that, while 


the machine tool designer may have 
been conservative, he has seldom 
or never had the opportunity of 
making contact with the automo- 
bile designer, except in a round- 
through the production 
Responsibility for this 


the doorstep of 
rather, 


effort reposes on 
general management, or, 
mismanagement. 

No good purpose can be served by 
recrimimation, but any experienced 
machine tool engineer wil! readily 


|Mr. Taub’s ideals and sympathize testify to the difficulties he has ex- 


| with his difficulties. A careful study | 
}of his paper, in the light of inti- | 
mate contact as a machine tool en- | 
gineer with the automobile produc- 
tion departments, _ indicates that 


|perienced when trying to persuade 
some automobile shop superintend- 
ent to go to the engineering de- 


_{Continued on Page 10) 


CUMULATIVE NEW PASSENGER CAR 


_ CHRYSLER GROUP 
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Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, UL, 
Some of this data has been published previously, but is given here complete for the convenience of 


and 


Returns for today: Alabama, Miss 
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Oe cana terete | 10,000 TO 25,000 
How fast a street car or train can pick up speed or put| TRUCK OPERATORS | J BS 
on the brakes is generally of little concern to a passenger, | 
who is likely to leave such matters to the motorman or the} (Continued from Page 1) 
engineer and continue reading his newspaper. But for the | sted eitieet @ Dubie Qarctes Com (Continued from Page 3) 
> j . > « ’ J » > r 2 . 27s . 7c “1c ; Le . : ~ . 

benefit of the latter W. B. Potter of the General Electric mission certificate. Despite objec-|as a result of our present troubles. ; six-hour day, and the present 
Company ee a mp po oa seg gives = oi bene Rogge: Aye gre Imagine what the present-day change is much oo than a 

atic at ; é ‘e, aS well aS Inaicating e per cent. grade, |> , £ far . " .| preceding ones and, consequently 
mation at a glance, . W a : cating I joint rates between truckers unless|{@"mer must think of Malthus’! 7 oo aitticult to adjust. 
Mon si ye ae — bel tral position. The approval has first been Lt ape to , warning at the beginning of the Who would want to retrace our 
raking, while always of interest to | below a central zero S . : A new angle in the recently started | nineteenth century, that unless the | steps and throw away all our labor- 
those engaged in rail transportation, | ron! at oe a of |“motor freight war” was disclosed |rate of growth of the population | saving machines in order that we 

: the vehicle, is marked oO in per) when Capt. William Rich, comman-| was controlled humanit id *ht have we bs? Surely no 

has more recently been brought 5 : st as 11e¢ lumMmanity wouk mign lave more }oDSs eurely n 
, | t , M = F a cent. grade, above and below a zero. der of the State Highway Patrol bar- starve—as they would not be able | one who gives the question serious 
_ general consideration yy the The inertia of the mercury in the | racks at 1305 South Broad St. dis-|to raise sufficient food to sustain| thought. What is needed is a new 
_ of the oucemenee. ao speed~ | horizontal position, which is in line | closed that several Philadelphia | themselves plan of operation that will give due 
ometer merely indicates how fast a | with the direction of motion, causes | truck owners have received notice Malthus lived long enough to see | consideration to our new order of 


vehicle is moving in miles per hour. 
It shows increasing 
acceleration, 


during 
uniform 


speed 
is steady at 


a change in the mercury levels in 
the vertical columns, directly in pro- 
portion to the rate of acceleration 


they will be arrested as soon as any 
of their equipment is noted bearing 
out-of-town license tags. Rich said 


speed, and decreases during braking. |or retardation. When the car or|it has been cucstomary for these 
Beyond this it does not go, and |train is at rest, or moving at a uni- |{irms to “stagger” the trucks they | 
rates of speeding up or slowing | form speed, the reading in miles per | use on “>gular Interstate sched “'es 


down must be obtained by a com- 
putation involving the _ distance 
travelled or the time consumed. 
Furthermore, rail transportation ve- 
hicles are seldom equipped with 
speedometers. 

The meter developed by Mr. Pot- 
ter utilizes the inertia of a mass, 
requires no calculation, and not only 
indicates actua] rates, but any 
regularities in the rate during ac- 
celeration or braking. It features a 
glass tube bent in the shape of a 


hour per second is zero. 


GRAHAM REPORTS 
IMPROVED EXPORTS 


to evade the provision of the law 
ithat trucks with “foreign” licenses 
| may operate in this state for fifteen 


|days only each year 


These truckers, says Rich, would 
use one truck for fourteen days and 


ithen substitute another, so that no 


(Continued from Page 1) 


Although exports of the industry 
and of the Graham company this 
|year show a marked decline from | 


rectangle and partially filled with | 1931, Graham reports that in certain | 
mercury. This is mounted on a important markets this year's ex- 
flate base so that the meter mayjports have exceeded last year's 
rest on a window sill, parallel to| Among the countries showing in- 
the vehicle's direction of travel.|creases are French Morocco, Portu- | 


The glass column toward the rear 
of the vehicle is marked off 
miles per hour per second above and 





New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. 
our subscribers. 


issippi, Oklahoma, Tennesse 




















in | 


HUDSON GROUP _ 


\gal, Spain, France, Switzerland, Ger- | 
many, Porio Rico, India, China and 
Mexico. 


Readers desiring county, city, or town lists, or lists of owners in any given section may 


e, Texas 





__STUDEBAKER GROUP 


| than 


| clause. 


' this manner, 


one truck was operated here longer 
the stipulated time, and yet 
regular interstate schedules were 
continued without interruption. In| 
this way, Rich asserts, the truckers 
have escaped payment of Pennsyi- 
vania license fees, and hence de-| 
feated the purpose of the fifteen-dayv 
An opinion of the attorney 
for the Bureau of Motor Vehicles | 
according to Rich, maintains that} 
action could be taken against those | 
truckers known to have operated in| 


obtain 


things and permit us to enjoy this 
millennium of freedom from drudg- 


the start of the machine age, but 
short of a time when he could real- 


ize that it had completely nullified |ery and leisure for thought and 
the conditions that aroused his | pleasure—the end toward which we 
fears have all striven for so long. 


No doubt the tendency of the age 
towards shorter and shorter work- 


ROCKNE TO DOUBLE 


ing time will continue. Further- 

more, it is highly probable that as ‘ 

we work more into this new orde1 OUTPUT IN 1933 

of things, workers will enter active 

work at a later period than now, (Continued from Page 1) 

and similarly retire at an earlier ; 

| period in their lives. Such a plan| Will include a commercial unit in 

will be necessary if the worker is|®ddition to the passenger car 

to have an opportunity to enjoy the | Models 

many new devices that are to find| Rockne is particularly pleased 

their way into existence, as well as| With its sales showing during the 

assist in the better distribution of |Past year. Introduced in the face 

jobs of depression conditions and with 
Many of us have witnessed the | no repeat sales to build a standing 


market, the company started from 
scratch at the beginning of the year 
jand had forged into eighth place 
by August. In the following month 
Rockne closed within one car of sev- 
enth place in actual registrations 


change in working hours, first from 
sun-up to sun-down in the earliest 
days of this generation. to a twelve- 
hour day, then a ten-hour day, to 
be followed by an eight-hour day— 
now we are likely approaching a 


REGISTRATION STATISTICS, OCTOBER, 1932 


Metropolitan district figures, compiled by Sherlock & Arnold, 


these by addressing any of these three companies. 


Comparative figures for October, 1951, will be found on Pages 10 and 11. 








NON-AFFILIATED MANUFACTURERS 







































































Line Total 
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SPARKS from [DETROIT 


(Continutd from Page 2) 


10 
| 


|ciation of certain basic factors un- | 
| derlying all machine-tool operations, 
ithe principle in this case being that, 


as the diameters of machined holes | 


aes and their lengths increase, | 
iso the hazards of accurate machin- | 
jing and production cost mount up| 


iin inverse ratio. In plain language, 

















: : . , ; the remedy is to provide in the en- 
(Continued from Page 8) gine design for relatively large- | piece from his “And Now for Business’ 

partment cee a ap vente change| We are on the verge of a revo-|diameter holes to accommodate/|the Pjerce-Arrow News: 
in design which will facilitate a ma-|lutionary change in manufacturing |valve-stem and tappet bushings, | rnc. a ee a ie Bg : 
chining operation. He would be | techaleue, particularly in the re-/|thereby enabling the a ae ol Chis country doesn’t need a good 5-cent cigar’ nearly 
foolish in the extreme to try to} placement of inaccurately walled! good job on this component and at | 45 much as it needs a good 50-cent cigar, worth the money, 
short-circuit the shop man, as in}castings by pressed and welded/the same time provide the desired| with all the aroma and richness and flavor and complete sat- 
analysis this is the man he| structures. The writing is on the|over-all accuracy on the assembled | jgfaction that such a cigar alone can give—and to have the 


the last 
must satisfy to secure payment for ‘ for the foundryman to read sch; 5 \ 5 » | ' . ry ’ 
wall for t oundr) 1 mechanism It should alway be people who CAN smoke these cigars, BUY AND SMOKE 


his product and for the continued| the message cut out by the oxy-|porne in mind that. while producing r . : 
: ’| THEM. We want to stop thinking down to ‘5-centers’ and 


, 


in the last, issue of 





good will which means future or ucetylene torch, and the scene 1iS|an accurate small-diameter hole in c : ° - 9 99 
ders illuminated by the light of the many |q big casting is difficult, it is rela- | start thinking and acting up to ‘50-centers. 

The thoughtful, expetienced ma- | arc-welders put into service during | tively easy to produce this same hole - & * * 

Cc »-tool engineer would be de- » last sever: -ar hi s a < imiitieemall 1 _ , y 7 —_— ° 5s 

ight, d 0 “aan the 1utomobile - . anes i moun for Cl a mache - ‘on ay = ue OVER ON JOHN R STREET a sign advertising a car 

Bhite ( 7€ RVATERINES 2. Increasec obility for Change.'and which can be ground on the ; : ‘ in : Pat 
designer in conference on a pro-; ~ ; 7s ae sale stor with location take, | “28h for 29 cents! Which caused the accompanying friend 
a ; a The automobile industry originally | outside diameter with location taken | his wife havi av @A On Sct ’ 
pee Sgn, DS ine inva used the then standard flexible |from the hole to tell about his wife having to pay $4.25 to have the La Salle 
cards hs eem to have been |” eae q : ras i iami las rj Y r res 
eS = Se _ machine-tool equipment. Mass pro-| 3, Crankshafts, washed in Miami last winter. And even then the depres- 
{ a oer Ge, duction, with its many illusions, To the layman it is surprising how; SlOn Was On. 

| a a ss ann 


signer is as remote as he always has : ; 
: ; brought forth the demand for single- | much any crankshaft can be sprung | 


been in the past. Obviously, the ; ; 7 ; aia 
ie aa purpose machine tools, with all their | under light hand pressure, with the a a : ie 
political economics of the situation | ©" fF" aa ; Phere eee s ; aes /'WOMEN SAFER DRIVERS 9.5 per cent. of the men drivers are 
limitations and inflexibility. Com-j|shaft carried between centers in a reproted as having been involved in 


call for action on the part of the ; ; } , 
general management to get all three | Petition in the trade killed the | lathe or grinding machine, and it THAN MEN, JERSEY FINDS crashes 
parties into line a single-purpose tool, and practically | would be even more surprising could In the past year, five of every 
: . a “0 oc ° >| we see the exte thi is sé > 5 : yh 7 : : 
Dealing now with the two major all machine tool burt hases made ‘7 see he One nt to which gered pace Trenton, N. J., Nov. 30.—New Jer-| fifty-three licensed drivers in New 
requirements outlined by Mr, Taub: | @uring the last few years have cov- | shaft twists and turns and wriggles Jersey were involved in accidents 
‘ re -type oh- rer machine | whe yulling an auto > up ¢ | ony a : ae 7 
| Yoluntery Reduction in Varie- ered unit type high power machine hen pulling an automobile uy a | ; a "|The ratio for women was five of 
tlon . tools of standard basic design and|hiil. dents, in proportion to their regis- every 130 female drivers 
ons. s ; ; a ae : : aa a . a ‘ emale S. 
This is like asking a man to vote | “ith the minimum of special equip- | While it is readily admitted that} tration than men, according to| However, in fairness to the men, 
‘ c Ss © vu » ° ac y ve : 2 2ge - . . . - . 
himself a 10 per cent. reduction in |" ~ oo Se ae "tt be endless | Harold G. Hoffman, commissioner of |it should be mentioned that they 
salary. Speaking as an engineer| Fixed-center boring machines suf- | OU)-° a ma hy os it has always| motor vehicles of the state. Records }probably operate more hours and 
‘ y. “ ¢ cog > > ‘ € = ¢ nd s r e e 
once responsible for considerable | fer from the limitations imposed Aer o me that nothing less than | of the State Motor Vehicle Depart- — than the fairer sex. 
| 
| 
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sey women drivers have fewer acci- 


. « -a ring t : >Vvery | 4 . 
production activity, I would say “it | their virtues; and the machine-tool|# bearing on each side of every! ment show women involved in acel- 
;crankpin is a necessity, not only to| qents nearly three times less fre- 


font « »” OC “ol « i . | trade stands ready to give the auto- ce y : FIVE-DAY WEEK 
just isn’t done.” Control of dimen ee = ootan wa, | facilitate accurate turning and grind - | : le cee ; : ee 
sions by close tolerances always will | mobile industry variable-center ma- } quently than male drivers, Clintonville, Wis., Nov. 30.—The 


be necessary, and the automobile |chines having ample rigidity and | 0s. cath monly ocr gene te wh Women drivers constitute 2P- | sour-Wheel Drive Aute God 
; “yr shares w >» machine- | ¢ zh power to satisfy the shop; &t 47 Place when It is subjecte ©! proximately 20 per cent. of the | “OUT ' ” o Vompany, 
designer shares with the machine- | cnougn | I Q ; k \the punishing use and abuse which | | ? y pe . f 
tool designer the responsibility for |man. levery crankshaft is born into the| {:100.000 odd licensed New Jersey manufacturers 0 
making it easy for the shop man to| The present design of valve-tappet | ond peice om *|car operators and yet only 3.8 per| adopted the five-day week to aid 
| : 'cent. of them get into serious traf-!/in the national rehabilitation pro- 


produce his work within these toler- | mechanism seems to indicate the 
auces automobile designer's lack of appre- (To Be Continued) fie difficulties. On the other hand gram. 
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States 3 | 3 3 3 

3 “4 = > r4 

2 3 | 3 a 2 

4 a | © v 3 
Alabama, 1931 | 21 3 24| 101! 32 74 240 447 | 279 2 281 | 78 4 399 1| 20) 53| 555 
Arizona, 1931 , sz = osc wm. a ay, a TT Qh aT iat wo st Fy 140 
Arkansas, 1931 | “y 1) 2] 18) ~=StCo7)ti‘é‘é CU OU!!~C«éS YS” 1: nn 269) 2S s«d12) Ss wm ° ¢ 5| 22 "321 
Califernia, 1931 | 1323 135] 237/226) 192) 1002S] 2152) 5] CTT] 480) 77} 1685) 50} 113) 2B 2586 
Connecticut, 1931 | —__33 2 35| 87) 55) 46284 422| 327 5| 332] 145) 31) 5 ig 40) 123) 908 
Delaware, 1931 | | mm  ¥f ___2i 32] «83 3} 86 | 19| 4) 986 2| 22 148 
Florida, 1931 | 24 24) 3715) 18) S01 271] ___—«403| l 403] «43 44st 8 ios 578 
Georgia, 1931 | 16 7] 61) ,«é03} 187| 368: 1| 369 «67 4 509| 4 24; «40 648 
Idaho, 1931 . .. 3] 4 CG 33, iSC*édC?~C 58] iB ee ee a _ Bl 
Ilinois, 1930 [TT —«d 87] 47, 96139) iI 963| 1305] i7| 1322| __ 167) 77; 1402 60 14]| 223| 2070 
Indiana, 1931 | 6 7 53j 51; 9458/81 529] 489) 492) —70)——“‘<‘izks~= hl CCT 885 
Kowa, 1931 | 7 7] 26 21 51 161 259 | 599 599 | 49 4 —y—~—“‘Ci‘C 39,86 916 
Kansas, 1931 | 10 1 11} 13) 14) 31,155] 3] SS—C«OETCC“‘CC*YSOOCO~C‘éST#OYC‘éS‘|C(‘##$#S SSN § CCH GT 
Kentucky, 1931" | 1 LY es 8H <“$EUD CDs— $$ s«-BSMHOF_—_sss"—s— ? 930) 7 | 6 
Louisiana, 1931 | 10 | 02} —si]CS20}— s—i HC SCY} SN} 8A} 00 
Maine, 1931 | { | |; Se ees * ” ) |) © <n |” 352 
Maryland, 1931 | 17) i 886} 2) 05) A], |S 8GOCiCTC CO SD 167 
Mass., 1931 | oC] CTC‘S]CSND SSCA 751) +904" - «aj 1005, 307), 50) NZD 82S) 238 1863 
Michigan, 1931 | 22,2 _ 24 671] ‘1040 3\ 1043] 99) 43; —«i«say——t—iéS 101; 139) 1334 
Minnesota, 1931 | 8 2 10] 39 21,37 245; i (i842 se CYT 713, 688 70 897 
Mississippi, 1931 | ot) CY CUC“‘<‘i!S”:tC SSC 40] 167 167} 12) | 2336 3) 12 264 
Missouri, 1931 | 38 8D 4738) 38) 280, 488] TB) BY 72TH 5K) 1107 
Montana, 1951 | Bo ee ee: ee ah lu —*:02f 27| an oe 882 173 
Nebraska, 1931 | ee or st OO TS 31) 3} 429 20; 38 521 
Nevada, 1931 ee ae jj ff YCa— ae”tC<C YC eT ll DO _ 60 
N. Hampshire, 31] 0 4 | 4] ORY BY TH S89 250 
New Jersey, 1931] 6302 SD 7) BT) 497 790 | 705, —~—*:=‘“CY:*C“‘C;*‘#*STO‘YS 292; SO 76, «:1120—~=<“‘«C 816 1783 
New Mexico, 1931] __ oe ae. a Ss lull Ld hm hr ml 127 
New York, 1931 | 247,14 261] 460) 227, 231, 1597; 2515] 2369) 5] 2K 908! —«dxL'76|—=i<ié«3219)—=«~C—(iti8| CSO 5271 
No. Carolina, “31 |. 19 | io] si 4] 8 (tiCASC~“*‘CYYSC*~*‘a ( C!”OC”~*~«SYSC:*C“‘i !!~C«sasC<i<i‘iSSC“‘C KCC CCS 
eee ee ee hme. le” ee ae a a ee es a 5) ~26«:13,~SCSC*é‘«‘«SN 
Ohio, 1931 ae a ee 138 156 as na hh UlnlhlUCUrttllmlCmClCUDlCU ell lr hmhULUTCULh 229) 1946 
Oklahoma, 1931 | 7 _8| 30138) 0 oa ee a eS a ae sosr——‘(‘éiéll:*O!#!}!O€CG|COOC #€CO 751 
Oregon, 1931 Ce. oe 7; a ww K ej ey TaTDh—hUhUrUTlhlCUhThLhUCTr™hUhLhUTlhUrh™hUhTCCCCS 26 269 
Pennsylvania, 31] 99s 105{ 317, 162; 211; 1246, 1936] —1667——~=~«C | ttCtié‘i BAYS 2261) SCS] SiS] 369 3342 
Rhode Island, ‘31| _—_—i14 ] 4]? 41) “16; —«2102 186) —=S—«WMzj—s—“(‘é—~sY!)!~!~!~C~C(«dY!!CT!™!™C~«SY:C*~‘i OHSCO!;#;~C«és)SC~*~<‘C !COC;*~*;*‘«CGYC 293 
So. Carolina, 1931] 6 [ 6] ty se tC‘<isSC“(”t‘ YC SSC*~‘i YC‘ |C“‘i™*;‘“‘(CNNTY:CO#C;xST:COC*C‘“‘CSCOéi‘éBSSCO*(C(‘“‘CNSC#C*t*C‘“‘(S:‘CY:COWC‘“‘CSOV 428 
South Dakota, ’31[ 3) | SSS~=iSYSCSC*idd 3 10 tt‘ SYTO!”!COC™C~C“‘R:S*‘C(’#U‘CNOSYSSC“‘(#S’SCSONSC(#W$SCSRN’SCO(‘“C‘COSC‘“‘“‘#$SNCO(‘#C‘CNSCSNVRC“‘é‘CONRSC*C“‘CNS#CNSRVG 
Fennessee, 1931 | 13 13] 30); 87191 ST T”:*~=‘“TYC“‘i CSC 770 
Texas, 1931 fC 27] 104) 52) 79, 286) ALY 1044) 8} 1053] 136) 16) 649 |B 101| 1943 
Utah, 1931 | 2 “| 3] jj ¢ if °&2,x3zd}y @SH6hUy”!”™”!™CUO)ULUCUC!™!™!CUCCUCCC™C™CCUCCCG CG 102 
Vermont, 1931 | 2 2] ee... sti‘ S”*~*«CAYSCi‘CSC#COUTY;! ] 17, ——iati<“‘Csé‘sSdS 74 yj OC 132 
Virginia, 1931 | 12 13[ 53] 56; 5G) TC‘ T|:SCCC“‘“E:”*~<“‘“STTTYYCOW#*~*TS|s~=C‘“‘é#S];CO#C*COR]:CO!”!!CG, C8 (IRF 1226 
Washington, 1931 | 9) 10] 31f 2} 838} fC |”t*té‘iAYYC«i ES ( tCiC‘étY:CO!™!™!™!CCOC~C“‘ YOCOM 329 
West Virginia, 31] 11) lif 43)" 6; 88, Sj TYCO BF | is ws ag a = 50} 451 
Wisconsin, 1931 | 16, 18] 39 ~—é“‘ék}:!~=~SC«CS;sC(“‘«‘iTB]~*«SKYYCS*~*«C ii 27, 4 £6 431, «+3, #34) ~~ «8ii 609 
___20]—S3i/_—S=——=i}SSS*=i SD) iT SSC*~<“~*~s OY] S~*«~ AY SSSC=~SS*~=—~]SS=~iS*~sCY SSC 6 34] 79] +639 
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Line Total, 1931] 1211} 69 


Group Total, °31| } | 


“Not in production, 








29429 499) 1872, 3984 





1789| 2300-11454) 23699) 787 
1280 | ] | | | 18319 | ] 23882 | 

















AUTOMOTIVE DAILY NEWS, THURSDAY, DECEMBER 1, 1932 


11 








Tool Builders Anxious to Meet 


Production Requirements 


(Continued from Page 8) 


course. is always extremely expen- 
sive where fixed-center single-pur- 
pose machines are involved. 

So embarrassing did this yearly- 
model change become that it com- 
pletely altered the machine-tool- 
equipment buying policy of the 
automobile industry, and for the last 
several years, with the exception of 
milling machines and some types of 
cylinder-boring machines, extreme 
flexibility has characterized the de- 
mands. 

On behalf of the machine-tool in- 
dustry, I can say that the tool 
manufacturers are always more than 


willing to accommodate their de- 
signs to suit a trend, and I have 
no doubt that Mr. Maurer and the 


automobile industry at large will be 
able to secure proper accommoda- 
tion in respect -to the thirteen de- 
sired improvements listed in _ his 
paper. The foregoing remarks ap- 
ply particularly to items 1 and 2 
which read as follows: 

1. Less costly means of changing 
center distances and number of 
spindles in multiple-spindle drilling 
and tapping machines. 

2. Greater ease in 
centers and number of spindles 
without loss of accuracy and 
rigidty in cylinder boring equip- 
ment. 

Item 3, which asks for greater 
ease in changing over milling equip- 
ment, as been well met, although 
ii is admitted that room for con- 
siderable improvement still exists. 


changing 


Milling machine manufacturers have 
latterly given a great deal of con- 
sideration to the provision of more 
efficient work-handling fixtures, 
however. and the practice of making 
fixtures in duplicate so that the 
cutters can be kept in almost con- 
tinuous engagement with the work 
has grown enormously. 

Item 4 asks for an improved 
method of finish-boring cylinders to 
closer limits. The feeling in certain 
quarters in the machine-tool trade 
is that there is still room for some 
improvement as regards the design 
of the casting. A considerable im- 
provement has been made lately. 
however, in the technique of boring 
accurate holes, as exemplified by the 
Heald Bore-matic and the Ex-Cell-O 
machines, which utilize diamond 
tools and tungsten-carbide tool bits 
rotating at extremely high speeds. 
The relatively small area of cut 
greatly decreases the pressure on 
the cylindrical bore, and as a result 
there is an improvement in basic 
accuracy. 

Item 5 asks for improved methods 
of finishing small diameter holes in 
cast iron and in steel. This ques- 
ition is basic, and automobile de- 
{signers must realize that there will 
jalways be mechanical limitations in 
respect to the machining of small 
diameter holes. 
‘remedy is to design the equipment 
i with larger holes, and utilize bush- 
|ings, as it is relatively easy to make 


a small hole accurate when the piece 


The real and basic | 


| 


| 


| 


be rotated. 

Item 6 expresses a desire for 
|equipment for producing hardened 
steel cylinder liners at low cost. In 
ithe last analysis, the centerless 
grinding method of machining the 
;Outside diameters of these liners is 
the logical way of doing this job, as 
this method permits the work to be 
ground without the distorting effect 
inseparable from using an arbor. 

Item 7 asks for equipment 
produce hardened steel 
bon) brake drums more cheaply. 
The machine tool manufacturers 
have available some highly efficient 
brake-drum grinders, and my con- 
sidered opinion is that real accuracy 
is unobtainable by other than the 
grinding method of finishing the 
working surface of the drum 

Item 8 stresses the need for fur- 
ther improvement in the production 
of quiet gears. I commend to Mr 
Maurer's attention the excellent pa- 
per presented by Messrs. Cederleaf 
and Sanders at the Bigwin meeting 


to 
(high car- 


of the American Society of Mechani- ! 


cal Engineers this vear. This paper 
dealt at length with basic problems 
in gear manufacture, and was, in my 
opinion, the most constructive con- 
tribution offered to the trade during 
recent years. 

Item 9 indicates that there is 
need for improvement in concen- 
tricity of valve seats with valve 
guides, as being vital to good per- 
formance and quiet operation. The 
problem here is as stated in the 
answer to item 5. It never will 
be overcome until bigger valve- 
guide bushings are used, thereby 
enabling the machine-tool equip- 
ment to function in such a way 


that the basic accuracy in the cylin- 


der block is assured. 


On behalf of the machine-tool ; 
builders I should like to thank Mr._ 


in which the hole is being made can | 


| form 


Maurer for his very constructive 
paper. Direct labor costs have been 
reduced in many of the larger auto- 
mobile plants to something less 
than 10 per cent, of the total sales 
price of the product, largely owing 
to better machine-tool equipment 
evolved as a result of co-operation 
between the tool user and the tool 
builder. The tool builders 
ready to extend even greater co- 
operation in the future than in the 
past. The problem fs an economic 
one, however, as we cannot go on 
indefinitely exchanging old tools 
for new tools. If the improvement 
in manufacturing technique, as out- 
lined by Mr. Maurer, is to be ob- 


tained. some capital investment on 
the part of the user will be in- 
volved. Fortunately, the precedent 


which would show that this invest- 


ment will be a profitable one is 
well established 

{Apparently Mr. Harrison's dis- 
cussion did not include specific 
reference to the remaining four 
items raised by Mr. Harrison, which 
read as follows: | 

10. Improved method of _hold- 


ing connecting-rod forgings to uni- 
weight, 

11. Machining pistons and con- 
necting rods to uniform weight 
| with an automatic weighing device 

12. Methods and equipment for 
producing welded chassis frames. 
This is a combined engineering, 
} equipment and cost problem, and its 
solution, if found, would aid in se- 
curing frame rigidity. 

13. Means of reducing the 
of body and chassis sheet 
| dies. 


cost 
metal 
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Figures for October, 1932, will be found on Pages 8 and 9. 
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PHILADELPHIA A. S. A. 
SETS MEETING RECORD 
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Alabama, 1931 | 12 10! 22 | ! 36} 23 8 31] 3} 14 18 6 19 6 14 1] 1,480 
Arizona, 1931 | 7;.~—Co wd | 13] 13}. —S—té«A 2| 6} ee ee ee 
Arkansas, 1931 | 4; | 4) +J| | 7 _ a 4} a, wy 6 : etn @ ~ 763 
California, 1931 | 60 ‘65 125 | 18] | 395 413; 93 46) #«©+\139, 66; 12 140 77:18 ——«16S 1T—(siKSC*~C«CSYYSSC*~*«SC«N 
Connecticut, 1931 | 37,25) 62] 17) 80 97] 2 2~C«S 31, —«dA4y 6 ia,s—“(iti‘ie CCAS CY 2,105 
Delaware, 1931 | 2) iW 3| 6 6} —s«3 | 3| ca ae 27 —(C« ti‘ RY 297 
Florida, 1931. | 25; 12| 37 | 1 | 17 18 | 14) ] 14} 3| 2 29 eC CS ST SCYCSC‘CYC‘“‘«éiCNG 
Georgia, 1931 | _—__-:20 ‘ame 25 | 1| 37] — -:h hUcetlhr”lhlUcr,hmhUCUcl.!r.!™ChCOUCOCCCU i, (i aSCCS 2| 1,382 
Idaho, 1931  _é 2| 4| —s 4] sos — = 5 _ en 5 i; 3 | 210 
Hilinois, 1931 |  87| 36 123 | li} | 179 190; 126 ~—=«*2*K 40; iil 24 103 47 8 155 107 30)  32| 5.412 
Indiana, 1931 | 53| 19| 72 | | 83) 86, 69) 8 7; i 446 sj 4,2 2; 34 19 6 7) 204% 
Towa, 1931 | wo. Ca 68 | : ; 44 4; +«76)~CS~S|=C‘(‘CSééS#SYOO!OC«<S)TC“‘sOC'CLSC(+COOY OCB 2 31) BBY 2.088 
Kansas, 1931. | — 33| 18) 51| 7 36; 39, 83)—~C*«=CST,*C 90 | re oe a 22, 9 —-B|_ ——=«éds« B79 
Kentucky, 1931 | 16 . wu 48 | 24 2," 7; 4 79 | 4 1 7 wt tf 0 2 oS sf 146 
Louisiana, 1931 | 11 6 17} 3 78 so; s}~S—=<C YC 3 7 iy 9 3 a7T)606UmeC SY 1,309 
Maine, 1931 | 27 8| 35 | 31 31] 11 | 11 | 6 1 11 3 3 13 6 5 1| 806 
Maryland, 1931 | 38; 8 46, 4 | 36; 40; 2) «+4 33) ; 10 23 10s | im i 9 1,629 
Mass., 1931 | 170) 50| 220} ~—=«26 | im] 23) So} 20 79 | 165. + 26 50 50 18 140.°~—~=C«78~<Ci«s‘ T:*=<=C*«*iKiYSCi‘(CCC#CN‘WCGL‘D 
Michigan, 1931. | 117] 43) “160 | 8) j 54) 62; 83)  ~+«<1i| 94 | 24) “| a as iu#esns wa ss ww sa 
Minnesota, 1931 | 16) 12| 28 | 6 62 68) 50) | se8j 1 7, a 86hClUCUCUMCST 30,16 ~SCO«TSSCS=«* DG 
Mississippi, 1931 | 1 | 1| T ; 30 —_— i. St ee ee 10 i me | 530 
Missouri, 1931 | 68 19) 87 | 4, tid)sSCt(‘é 69; i487 9 157] i @ a7 2 Sa eh he ih 2,826 
Montana, 1931 | 6 5 — 43 coe 1 a 10| i] ~~ 8 on a oe ees ___4{ 306 
Nebraska, 1931 | 15 7] 22 | ae 35, 43,”~C*«‘SA| SS. hm... mr Ue 2 10 4 3 _‘13| 1,237 
Nevada, 1931 | 3 3| 6| 1 | 9 io} — 1 To ee ee ve eel ~ | 155 
N. Hampshire, 31] 15 3) 18] 1| | 28). + #+29f 15) 2 17| 1) oe 4 2 ig 86 a if 61 
New Jersey, 1931 | 95) 28) 123 | 25| 165] 190|—«69 40; +109, «+28 15 71 39 68, 119 95 27; —«B | 4.279 
New Mexico, 1931} 3! 3] 2) 2} . . oa FF a 4 ee ne ae 231 
New York, 1931 | 254 ~—:103 357 | 58) | 615, 673] 333, 144, 477) «46; + «469; + «+220 ° #156 59 +386 268 92 97| ‘13,366 
No. Carolina, 31} 31| ~———«:10/ 41| 2 | i7| 19 | 19| 2| 21| 10| oom | a ~1| 2.011 
No. Dakota, 1931} 2) ——«2Y 3] | & 8} 16) 3] 19 | 1| | 4 os. z | ___280 
Ohio, 1931. #| 150 44 194 | 4) | 161] 185] 412; ~—~—S=«O44 456 | 10) 14 80) 67, =a) —Ss«*B|_SCSO 38 40] 5,606 
Oklahoma, 1931 | 8 9 174 3 y 20) yj iy 3} 155° oes iz ; ww | 
Oregon, 1931 | 5 | 5} 4| | 18| 23) —«210) ij ir.C*«S 3 ee te oe 2 4 9} "102 
Pennsylvania, 31] 152, ——65| 217 | 17) | 232 249, +197) 46 243 | 30 39 183 82 52,158 —=«:74 29 50 —S—« TB 
Rhode Island, °31{ 21 9) 30] 4) l 21) 2%, 23] 4 27| 5] 6) 9 7 10) 10 3 5] 7198 
So. Carolina, 1931| 3) 4) TCT l 8] 8) 4) ij 5} 2| 2) 2| 5! 4 4 5 | $14 
South Dakota, 31 | 1| 1} | | 7 7 12 12| 4| 1 ly 10 | 2| i (a 4)" 314 
Tennessee, 1931 | 10 5, 15} 1) | 66 °°. +.(6%, 40 °&6 46 | 15 2, —iY st 10 4 4|__—«*«734 
Texas, 1931 | 29 19 484 8) ; 121 1299; 41—~C*<C:«‘XSS 50 | 5 6 40 25 3 43, —«3 9 sCYSSSC« AD 
Utah, 198i | #6 #7 13 | | | a) a l 6| 4] 7 og  Q 1 4 3 2) 1} 237 
Vermont, 1931 | _—‘19| 5| 24 | 1| 6) 7] 18 ] 18] | ] | 4 J a: 3} 3] 395 
Virginia, 1931 | 53; 13) +664 Ris. a8 45) 46, «23, —~C*~C*«CS 26 | 7 | 28) 23) 6,30) 13 1] 6| 2,665 
Washington, 1931 | 12) 3] ij =2h]St=~*CT 50| bi) ia) ~—« 24] —=C* 1 8| 5 | _15) a —Cia,Cs‘“‘CSS 879 
West Virginia, 31} 15) 3) #4J8f iJ 21) 22) +38) ~—~—=«W| ee 1 18) 8| 2| 15) _—*i14j igi 1.169 
Wisconsin, 1931 | 20 10}.  30f 4 [65] 67, 39) ~S=«S 44} 3] i 32) 13] [47 19 9) 14| 1,467 
Dist. of Col.,1931 | _28| 4| 32 | 36| 42; +13). ~S—CO 16 : 1,975 









Line Total, 1931 724} 
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‘Lets All ¢0 Ahead_ 
the lime for Waiting is Kast’ | 


OU and everybody else are interested in making 
business better... right now! We introduced 
a new Plymouth Six two weeks ago with remark- 


able success. 


Our Plymouth factory is running full force. We 
have put a lot of men to work, not only in our factory 
but in hundreds of other factories which supply us 
with materials. 

We do not believe in waiting around ourselves, 
nor in asking anyone to wait around for us. The 
way to get things started is to start... and if you 
want to start something that will keep on going, 
especially in these times, it has to be good. It can’t 
be just ordinary. 


That was the idea back of the new Plymouth Six. 
Last year’s Plymouth was a good car... a remark- 
ably good car. We might have offered it again this 
year by adding an inch or two of wheelbase, a few 
new gadgets and changing the radiator a trifle. 

But that did not seem to be the best thing to do 
right now. We wanted an outstanding value in the 
low-priced field. An automobile we could sincerely 
sponsor as America’s Next Number One Car. 


It had to be so good people would want it... so 
low-priced they could afford it. A completely new 
car... overwhelming in its appeal in style, per- 
formance, price and everything else people demand. 

To do this required a lot of money for engineer- 
ing and testing. Then to produce these newly de- 
signed cars at the lowest cost required new equip- 
ment. Altogether, we spent more than $9,000,000 
on this part of our Plymouth Six program. 


In addition, we have already bought $42,000,000 
worth of materials required to make this new 
Plymouth Six... 
help business. 


and don’t forget that is going to 


We are buying steel and glass and leather, wool 


and cotton, lumber and rubber... and a thousand 
and one things that go to make an automobile .. . 
which means that other men are being employed in 
other plants and mines and farms. Men who are 
earning wages to be spent for food and clothing and 


shelter .. . and automobiles as well. 


Everyone buys when he can afford to. And when 
he buys, he makes work for someone else. That 
makes another customer for someone. And so it 
goes. It rolls up pretty fast. When everyone gets to 
working and buying, good times will be here. 


The new Plymouth Six is now on your salesroom 
floor. It is priced at $60 less than last year. It is 
already on the streets and people are talking about 
it everywhere. 

One point I want to make with our dealers is 
this: Do not criticize your competitors’ products. 
There is no profit in that. It won’t put a man to 
work or sell a single automobile. Don’t worry about 
what your competitors do or say. Conversation won't 





equip an automobile with Floating Power, a Safety- 
Steel Body or Hydraulic Brakes. 

Sell the quality in our cars. The public is fair- 
minded and appreciative. People are buying 
Plymouth because it is presented honestly, fear- 
lessly . . . by straightforward methods that are as 
sincere as the car itself. 


Don't let yourself lose sight of our goal. We want 
to make Plymouth America’s next Number One 
Car on its merits. We built value first, because we 
want people to buy now .. . a Plymouth if we can 
convince them .. . some other car if we can't. 


So let the buyer be the judge. Never try to hold 
up a sale. Shoot square with yourself, your customer, 
your competitor. Ask the public to “Look at All 
Three” and... “‘May the Best Car Win.” 


IAC 








